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PUTNAM PENNSYLVANIA 
FEDERATION'S PRESIDENT 


Former Secretary of National Associ- 
ation of Insurance Agents and 
“Bulletin” Editor 


PHILADELPHIA HEADQUARTERS 
Appointment Took Effe-t on January 
1; Importance of Pennsylvania 
Federation; Mr. Putnam’s Career 


Henry H. Putnam, former secretary 
of the National Association of Insur- 
ance Agents, and before that an active 
figure in the insurance publishing busi- 
ness, has re-entered insurance, having 
been elected president of the Insurance 
Federation of Pennsylvania. Mr. Put- 
nam’s headquarters will be in Philadel- 
phia, and his new duties were assumed 


on January 1, 

Mr. Putnam in 1899 established the 
“Journal of Insurance Economics,” 
which made a reputation by reason of 
its able manner of diagnosing insurance 
events. It was succeeded by The East- 
ern Underwriter. Later, Mr. Putnam 
became secretary of the National Asso- 
ciation of Insurance Agents, and was 
with that organization during the days 
when it instituted its fight against 
overhead writing and prepared a list of 
co-operating companies. He was also ed- 
itor of that Association’s ‘American 
Agency Bulletin.” For years he seemed 
a fixture there, but eventually retired 
being succeeded by Chauncey 58S. S. 
Miller, as secretary. The editor of the 
“American Agency Bulletin” is W. E. 
Underwood. 

Soon after America went into the war 
Mr. Putnam became a Y. M. C. A. sec- 
retary, doing splendid work for that 
body overseas. Upon his return he 
went to his farm in Massachusetts. He 
did not attend the last convention of 
the National Association of Insurance 
Agents. and his re-entry into insurance 
will come as a surprise. 

The Pennsylvania Insurance Federa- 
tion is the largest in the country in 
point of membership and many insur- 
ance men believe it is the most active. 
From the start Pittsburgh and Philadel- 
phia agents assumed leadership, and 
considerable progress was inade in var- 
ious cities in the state. It became and 
still is a respectful influence in legisla 
tive matters. In Pittsburgh, particular- 
ly, it is strong, and there J. W. Henry, 
Wallace Reid, N. S. Reviere and other 
agents have deveted a lot of time to its 
affairs. 
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THE HOME 


, INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Cash Capital $6,000,000 


Service to Policyholders and to Agents Unexcelled 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Combination Policy), Explosion, Fire 
and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Value, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Bag- 
gage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 




















The Mercantile Insurance 
Company of America 


C. F. SHALLCROSS, President 
76 WILLIAM STREET, N. Y. CITY 





Every policy of the MERCANTILE is an assurance of fair 
dealing; every Agency a promise of Co- 
operation and Intelligent Service 





FIRE, AUTOMOBILE, WINDSTORM, SPRINKLER LEAKAGE, RIOT 
AND CIVIL COMMOTION, RENT, USE AND OCCUPANCY 
AND ALL KINDRED LINES OF INSURANCE 
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IVES & MYRICK AND 
J. 1. D. BRISTOL LEAD 


Both Offices Close to $23,000,000 Paid 
Business in Greater New York 
For 1919 


L. A. CERF THIRD LARGEST 
Charles H. Kederich Fourth Among 
Leaders; General Agencies Looking 


For Another Big Year 


The general agencies of New York 
City set a pace for themselves in 1919 
which will be difficult to beat this year, 
but some of them have already made al- 
lotments based on the belief that the 
present prosperous condition of the 
country will continue for at least twelve 
months yet. One of the general agencies 
has set a mark for $27,000,000 in 1920. 
Mr. Bristol for years led New York City 
in amount of business paid for, last 
year yielding the crown to Ives & My- 
rick. As the general agencies went into 
the Fall stretch it was seen that Mr. 
Bristol had scored a come-back and that 
there was a pretty race between his of- 
tice and that of Ives & Myrick. At this 
writing it looks almost like a draw, with 
Ives & Myrick having something of the 
advantage. 

The Eastern Underwriter wrote to a 
number of agencies asking them for an 
estimate of their 1919 business. Some of 
the replies follow: 

John |. D. Bristol, Northwestern Mu- 
tual Life: The 1919 paid-for business 
up to December 24th amounted to $21,- 
505,100. Applications for December 
issued up to December 24th were $2,746,- 
742. In commenting upon these figures 
Mr. Bristol said to The Eastern Under- 
writer: 

“About $15,000,000 of business was 
placed by our agents in other com- 
panies—risks declined by the North- 
western or where the applicant had the 
full Northwestern limit. This general 
agency’s men wrote at least $35,000,000 
of paid-for business this year. In all of 
this, agency protection has been a great 
factor.” 

Ives & Myrick, Mutual Life: The paid 
business of this agency for the year 
1919 will amount to about $23,000,000. 
Its plans for development in 1920 will 
be along the same lines pursued dur- 
ing the past few yeurs, and it is the 
opinion of Ives & Myrick that 1920 will 
be as large, if not a larger year, than 
was 1919. 

L. A. Cerf, Mutual Benefit: This ag- 
ency paid for $21,000,000 in 1919. 
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C. Hope Kederich, New York Life, 
Grand Street: This office will pay for 
between $17,500,000 and $18,000,000. 
Last year it paid for $10,000,000. 

Charles B. Knight, Union Central: 
This office will pay for about $16,500,- 
000 business for the year and could pay 
for $17,000,000 without difficulty, but 
prefers to have a good January. There 
is nothing new in its plans for the com- 
ing year. The agency has a number of 
new agents who look like fine agency 
material, and other additions will be 
made to the agency force. The self- 
imposed allotment of the C. B. Knight 
agency for 1920 is $18,000,000, and the 
probability is that this amount will be 
exceeded. 

Charles Jerome Edwards, Equitable 
Life Assurance Society, estimates the 
paid-for business of his offices at $12,- 
250,000. Asked as to 1920 plans he said: 
“We hope to do it again, and then 
some.” 

C. A. Foerl, manager of The Pruden- 
tial, told-The’ Hastern Underwriter that 
the written business of his agency is 
more than $10,000,000, and the paid will 
be about $8,000,000. As to future plans 
Mr. Foehl said: 

“T have no special plans mapped out 
at the present time for the next year, 
except that I hope to give all agents and 
brokers prompt and eflicient service as 
an inducement to have them increase 
their business to our Company next 
year.” 

Herman Robinson,-zgeneral agent, ‘the 
Travelers: Under date of December 26 
Mr. Robinson wrote The Eastern Under 
writer: 

“Up to the present writing this ag- 
ency has paid for, in new life business 
exclusive of group, single premium and 
annuity policies, $11,850,000, and there 
is no doubt but that we will go well past 
the $12,000,000 mark. Our average pre- 
mium during the year is close to $32 
per $1,000, which we consider fairly 
high for a non-participating contract. 

“There has been a steady flow of 
business during the entire year which 
in itself should be some assurance of a 
continuance of it during 1920. A big 
portion of the business has come from 
the mercantile districts and with pros- 
perity reigning in that quarter, we feel 
that the life insurance fraternity can 
very well prepare for another prosper- 
ous period. Our own production this 
year is very close to 100 per cent in- 
crease over 1918.” 

Perez F. Huff Travelers: By December 
23 we pussed the $12,000,000 mark in 
new paid life insurance, which is ex- 
clusive of group insurance. 

Prosser & Homans, Equitable Life: 
This office will pay for $5,500,000 in 
1919. 

Robert L. Jones, State Mutual Life: 
This office will pay for approximately 
$1,400,000, which is about 40 per cent 
increase over that of the year before. 
Mr. Jones and his associate, William 
I’. Plume, made this statement to The 
Eastern Underwriter: “It is our opinion 
that there should be an improvement in 
the general tone of business due to the 
various efforts that are being made to 
prevent rebating and unethical prac- 
tices; and, as general conditions steady, 
the volume of insurance written should 
continue to increase in normal propor- 
tions.” 

Frazer & Aborg, Connecticut Mutual: 
These general agents say to The East- 
ern Underwriter: 

“We have paid for well over $4,000,000 
of new business and have two days left 
in which to report business. Of course 
we are working very hard to put this as 
near to $5,000,000 as possible and can- 
not say exactly what the paid-for busi- 
ness will amount to. 

“This is our first full year with the 
Company and we naturally have a great 
many plans to work out, and we believe 
that the year 1920 will show a big in- 
crease in our full time organization. In 
the past few months we have placed in 
the field fourteen full time men, all of 
whom, at the present time, are produc- 
ing a fine business and will, we believe, 


Should Admit Miss 
Jones, Says Townsend 


NO LOGIC IN DISCRIMINATION 





General Agent of Equitable Writes 
Characteristic Letter About Mem- 
bership in Associations 





The Eastern Underwriter wrote to a 
number of Boston general agents and 
ageucy managers this week, soliciting 
views as to whether the bars which have 
been erected against women joining the 
Boston Life Underwriters’ Association 
would be removed in the case of Miss 
Sara Vrances Jones, who is now work- 
ing in the Boston field. A member of 
the Chicago Association, she asked that 
her membership in the West be trans- 
ferred to the Boston Association. Most 
of the Boston underwriters said they 
preferred not to be quoted, but an ex- 
ception is Charles E. Townsend, general 
agent of the Equitable in Boston, who 
made this characteristic statement: 


“The subject which hag been repeated- 
ly discussed by the Boston Life Under- 
writers’ Association of whether or not 
it is possible to have the New England 
Women’s Association merged into tthe 
parent body, is a somewhat interesting 
one. I have always been of the opinion 
in a general way that if women become 
life insurance solicitors, and are wel- 
comed into the field as such by the var- 
jous companies and general agents, 
there is no sane reason why they should 
not be admitted to all the privileges of 
association work. It seems logical also 
that there should be one regular asso- 
ciation in each city as the combined 
meetings bring out a larger attendance 
and give the women the privilege of 
hearing the same speakers who are se- 
lected by the executive committee for 
the entertainment of the association. 


“Various objections have been made 
in times past, none of which to my mind 
have any great weight. If women have 
been admitted to the ranks of insurance 
solicitors (as they have), I can see no 
good reason why they should not par- 
ticipate in the pleasure and instruction 
secured by joint meetings with their 





continue to do so. We lay their success 
to the splendid educational course which 
our Company has furnished to us. Since 
its inception less than a year ago we 
have used it exclusively in our work 
of training men and we have great faith 
in it.” 


associates of the opposite sex. It has 
been alleged that there would not be 
us much freedom in such joint gather- 
ings. I do not know of any reason why 
anything should transpire at a meeting 
of insurance men which could not 
properly take place at a combined 
gathering of men and women. I once 
knew of a meeting where a speaker 
said, ‘As there are no ladies present, I 
will tell a story.’ Before he could tell 
it, a man in the audience arose and 
said, ‘Please remember that there are 
gentlemen present!’ I think this dis- 
poses of this particular item. 

Women Will Not Object to Smoking 

“The number of women solicitors 
with whom I am acquainted Aave 
assured me that they do not object to 
smoking and are perfectly willing to 
stand it if thereby they may reap the 
advantage of meeting with their brothers 
in the work. Aside from the two items 
above mentioned I can see no reason in 
the world why Boston should not fol- 
low the example of New York, Chicago, 
and other cities in admitting to the 
ranks of the Life Underwriters’ Asso- 
ciation the ladies who have honored us 
with itheir co-operation and good fellow- 
ship and who are doing a wonderful 
work in educating both women and 
men on the subject of life insurance. 
We had one joint meeting in Boston 
and it was voted a pronounced success 
by those present and it is my opinion 
that the presence of the ladies added 
much to the enthusiasm and spirit of 
the occasion. 

“Therefore, I cast my vote for the 
women—God bless them!” 

FEDERAL LIFE APPOINTMENTS 

Ira L. Jackson, formerly in the field 
for the New York Life and a member of 
its Nylic Club, has been appointed state 
manager of the Federal Life of Chicago 
for Colorado, with headquarters at 
Denver. Robert J. Jeffs, formerly with 
the Federal in Chicago, has returned to 
its service as state manager for Mon- 
tana. Walter P. Heerman and Clifford 
E. Tompkins have been appointed dis- 
trict managers for the company at 
Philadelphia. 





WEDDING CHECK OF $1,000 
Miss Rose Strauss, of tthe Jos. D. 
Bookstaver Agency, who is soon to be 
married to a field representative for 
that Company, was presented by the 
agency with a check for $1,000 and a 
silver set. Miss Strauss has been with 
Jos. D. Bookstaver for eight years in 
the capacity of secretary to Mr. Book- 

staver and later as ofhce manager. 
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“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 
The “contribution plan” of surplus distribution, used al- 
most universally by American companies. 
ment policy, the basic form of all Life Income contracts. 


“Mutual Life’—known in every household. Unexcelled policies 
and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


The Continuous‘ Instal- 























British Company’s New 
Women’s Department 


ISSUES A MOTHERHOOD POLICY 





Mrs. Marjorie R. Verden Placed in 
Charge By Eagle, Star & British 
Dominions 





London, Dec. 15.—The Eagle, Star & 
British Dominions has established a 
new department run by women for wo- 
men. She is Mrs. Marjorie R. Verden. 
The section has an honorary board of 
referees composed of many leading wo- 
men, all of whom are heartily in syn 
pathy with the idea. Special policies 
are offered in the life annuity and acci- 
dent and sickness departments, while 
there is also a special plan of providing 
a cash sum to be payable at the end of 
a selected term of years for the purpose 
cf either education of a child or for a 
marriage dowry. 

The new Motherhood Folicy of the 
Company is described as follows by 
“The Policy” : ° 

This is an entirely new and attractive 
scheme, providing (a) an income fer 
life; (b) a sum payable at each con- 
finement up to five in number, and (c) 
a sum payable in tthe event of death 
within one month of a confinement. 

For example: A woman aged 25 at the 
tine of entry, in return for an annual 
premium of £16 14s. 3d., can secure for 
herself the following benefits: 

(1) An income for life of £50, payable 
by half-yearly instalments of £25, com- 
mencing at age 55, and ceasing with the 
last half-yearly instalment before death. 
There is an option to the policyholder 
of taking the sum of £700 in cash at 
age 55 instead of the annuity. This is 
a very valuable privilege. 

(2) In addition, the sum of £10, pay- 
able in respect of each of the first five 
confinements, or alternatively, £15 for 
each of the first three confinements, and 
if on the attainment of age 55 the 
amount paid under this heading is less 
than £50, or £45 respectively, the cash 
payment of £706 above-mentioned would 
be increased by the difference, or the 
annuity would be proportionately in- 
creased at the option of the annuitant. 

(3) Further, a sum of £100 if death 
should be due directly to any one of 
the five or the three confinements men- 
tioned above (as the case may be) and 
should occur within one month thereof. 

In the event of death from any cause 
before age 55, the company would re- 
turn all the premiums paid less any 
sums already received by the annuitant, 
accumulated at 24% per cent compound 
interest. 

The policy could be cancelled by the 
holder, and in this event the company 
would return any premiums paid after 
the first year, less any sums alrea‘ly re- 
ceived by the annuitant, accumulated 
at 2% per cent compound interest. 





NEARING GOAL 

So far this year the Jos. D. Book- 
staver General Agency of the Travelers 
has issued over eighteen and one-half 
million dollars of new business. It looks 
as if their mark of twenty million for 
1919 will be reached. Mr. Angstreich 
of this agency has made good the prom- 
ise he made to the delegates at Atlantic 
City this fall. He said at that time 
that he would write a million dollars’ 
worth of business, and he has already 
reached this high mark. 





MADE A DISTRICT MANAGER 

Homer D. Spaulding has been ap- 
pointed district manager of the New 
England Mutual Life at Mankato, Minn. 
For several years he was superinten- 
dent of schools at St. Cloud, Minn., and 
is an exceptionally high-grade agent 
with large potentialities for life insur 
ance development, 
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Additional Data 
On 1919 Writings 


COMPANIES 





GIVE ESTIMATES 





Executives Give Comments Upon Divi- 
dends, Mortality and New Plans 
for Year 1920 





The Eastern Underwriter last week 
printed estimates of 1919 writings of 
companies, with mortality estimates as 


well. Additional data about the com- 
panies received since the last issue, 
follow: 


Union Central: This Company esti- 
mates its 1919 business at $125,000,000, 
paid for. This does not include addi- 
tions, increases or revivals. 

Boston Mutual Life: This Company’s 
approximate writings for the year end- 
ing December 31 will amount to $6,051,- 
vlv, Which will give the Company a net 
increase exceeding $2,200,000, or about 
a million more increase than the Com- 
pany anticipated for the current year. 

Industrial mortality will approximate 
one per cent of the business in force 
und ordinary mortality will approximate 
144 per cent of the business in force. 

VYhe Company has had a prosperous 
year in every department and has re- 
covered a very considerable portion of 
the excess death losses received by the 
influenza epidemic last year. 

Jefferson Standard: This Company 
will pay for at least $40,000,000 of new 
business for 1919, and will close the 
year with over $115,000,000 of insurance 
in force. Although mortality was high 
in January on account of influenza it 
has been unusually favorable since that 
time. Ratio of actual to expected mor- 
tality for the year will be under 70 
per cent. It is its intention to continue 
the present dividend scale during the 
year 1920. 

Northern Assurance: The paid-for 
business of this Company for 1919 will 
approximate $8,000,000. Owing to the 
aftermath of the flu in January, Feb- 
ruary and March and part of April, mor- 
tality has averaged somewhat high this 
year, the same running somewhere be- 
tween 60 per cent and 65 per cent of 
the expected. 

American Bankers: This Company's 
paid-for business in 1919 is $20,350,000; 
its mortality, $225,000. 

Louisiana State Life: This Company 
will pay for more than $3,000,000 in 
1919. Mortality has been favorable. It 
has no new policies to announce for the 
coming year. 

Agricultural Life: This Company’s 
new business for 1919 is $3,350,000, with 
an average premium of $38.66. Mor- 
tality is estimated at $32,000. Total 
paid-for business in force is $5,440,000. 

Union Mutual Life: ‘This Company’s 
paid-for new insurance in 1919 will ex- 
ceed $8,500,000, and the ratio of actual 
to expected mortality will not be more 
than 75 per cent, and probably less. 
Dividends tor 1920 have not yet been 
declared, although it is expected that 
there will be some reduction from pres- 
ent schedule. 

Old Line Life: This Company esti- 
Mates its paid-for business for 1919 will 
be over eight million. This figure car- 
ries with it about 100 per cent increase 
over the paid-tor business in 1918. Its 
mortality experience for the current 
year will approximate 50 per cent of 
the expected as opposed to 87.9 per cent 
for the year 1918. “We are not in a 
position to make an announcement as 
fo our 1920 plans as to new policies,” 
Said Actuary Cortright to The Eastern 
Underwriter. 

; Ohio State Life: This Company’s 
paid business for 1919 is $6,000,000; in- 
surance in force, $20,500,000. 

Lamar Life: This Company’s new 


paid-for business for 1919 will be ap- 
proximately $5,000,000. Mortality for 
the year will be about 50 per cent of 
the expected. It issues non-participat- 
ing business only. 

“We have no special plans to an- 
nounce for 1920, but doubtless will en- 
ter one or more additional states, pos- 


sibly Arkansas and Louisiana,” says 
Vice-President Welty. 
Equitable Life of lowa: This Com- 


pany estimates that it will pay tor 356,- 
000,000, and will have in force at the 
end of the year $206,000,000. It is not 
yet ready to announce its dividend 
scale for 1920, but will probably do so 
in January. In respect to mortality 
R. G. Hunter, second vice-president and 
actuary, says: “We are unable to esti- 
mite our mortality as closely as we 
have done in past years owing to the 
tremendous increase in business during 
1919.” 

National Fidelity Life: This Com- 
pany estimates its paid business of 1919 
to be $3,500,000; its mortality, $45,00v, 
or 50 per cent of the expected tabula. 
amount. 

Berkshire Life: This Company esti- 
mates its paid business for 1919 at $18,- 
000,000; its mortality was approximate- 
ly 78 per cent. It does not co.utemplate 
any changes in its dividend factors for 
the coming year. 

Northwestern Mutual Life: Vice- 
President Cleary said to The Eastern 
Underwriter: “We contemplate at the 
present time showing $00,000,900 of 
paid-for business for the year 1919. The 
issued business will be approximately 
$320,000,000. I cannot give you definite 
information as to the mortality for the 
year 1919 as our figures are not com- 
piled with enough accuracy to justify a 
statement with reference ‘to it at the 
present time. The dividend scale fur 
the year 1920 was announced some 
wecks ago. In substance there is no 
change in dividends. There was some 


readjustment of the plan, but the tota 
amount distributed under the new 
scale is substantially the same sum 
that would have been distributed had 
the old scale been maintained. We 
have nothing new in connection with 
the plans or policies to announce for 
the year 1920.” 

Old Line Bankers Life: This Com- 
pany estimates $16,000,000 of new busi- 
ness issued as a conservative figure fo1 
1919. 

Southern States Life: This Company 
paid for from $9,750,000 to $10,000,000 
during the year 1919. With regam to 
the Company’s mortality, up to De- 
cember 1st, the ratio of actual to ex- 
pected was 38.881 per cent. The mor- 
tality for the present month up to date 
is barely 20 per cent of the expected. 


“We do not propose issuing any new 
forms of policies or making any change 
in our rates for 1920, about the only 
change that the Company has decided 
to do is to accept applications from fe 
male risks,” said Agency Secretary 
Moore. “Heretofore we have restricted 
ourselves entirely to male risks, but 
from now on the Company will accept 
women. Our dividend scaie runs up to 
the end of March and so far I am not 
awnre of any likelihood of change 
after that date.” 


Peoria Life: President May says: 
“Our written business this year will be 
a little bit over $20,000,000. At the 
beginning of the year we made our 
allotment as $13,000,000. This busi- 
ness, except rejections, will all be 
issued and paid. We do not issue any 
business except paid-for business. We 
do not receive any from our agents. At 
the beginning of the year we had $26,- 
000,000 of business in force and are 
closing the year with a little bit better 
than $42,000,000 in force. We are mak- 
ing our plans to write at least $20,000,- 
600 of business next year. We expect 
to enter about four different states, 
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possibly Ohio, Indiana, Wisconsin and 
Minnesota. Definite plans are not 
made yet for each state, but we are 
ready to go into any of them. 

“We shall pay the same scale of divi- 
dends to policyholders next year, which 
is 2 scale that we have been paying for 
several years. We are mighty well 
pleased with the result of this year’s 
work from every standpoint and hope 
that next year will be equally as good.” 

State Mutual Life: This Company’s 
written business for the present year 
will be somewhat more than $50,000,000; 
paid-for business, probably $43,500,- 
000, or possibly $44,000,000. As regards 
mortality for the year, this is running 
somewhat higher than the Company's 
average mortality, but as yet the Com- 
pany cannot make any definite state- 
ment in view of the fact that a large 
increase in the amount of business 
written rather disturbs the factors upon 
which an estimate might be made at 
the present time. 

At the present time, the Company is 
not in » position to make any announce- 
ment in regard to any change in its 
policy contracts, nor will it make any 
announcement in regard to dividend 
plans for 1920 for a few days yet. 


Detroit Life: Actuary Wightman said 
to The Eastern Underwriter: “Our 1919 
paid-for business will amount to approx- 
imately five million dollars which will 
give us approximately sixteen million 
and a half in force. I am unable at this 
time to make any estimate of our mor- 
tality showing. 

“We now have on the press our divi- 
deud schedule for the coming year. 

“We are also increasing some of our 
non-participating rates and they will be 
incorporated in a new rate book now 
on the press, a copy of which I shall 
also send you upon their receipt.” 

Kansas City Life: This Company 
wrote new business during 1919 amount- 
ing to $62,760,043; mortality (to date 
Dec. 22) as follows: actual, $995,300; 
expected, $1,667,500; percentage, 60 per 
cent, 

American Mutual Life: This Com- 
nany estimates its 1919 paid business 
is $980,000 and death claims amount to 
$13,100. 


Pan-American Life: Actuary Sin- 


clair BE. Allison said .to The Eastern 
Underwriter: “We have approximately 
paid for $21,000,000 of insurance this 
year. Our mortality will be approxi- 


mately 65 per cent. 

“On January 10, 1920, the Company’s 
new premium rates will go into effect 
and I will take pleasure in sending 
you a copy of our rate book covering 
same,” 

Michigan Mutual Life: The paid-for 
business of this Company for the year 
ending December 31, 1919, will be ap- 
proximately. $15,500,000. The gross 
amount of death claims for the eleven 
months ending November 30, 1919, is 
$601,730. The Company does not con- 
template making any change in policies 
or rates, in the immediate future. 

Southland Life: Secretary J. W. Hurst, 
Jr., said to The Eastern Underwriter: 
“IT wish to advise you that the business 
written by this Company for the year 
will be approximately $22,000,000, of 
which amount a little over $18,000,000 
will be issued’and paid for. Both of 
these amounts are more than double 
that which was written and issued last 
year. 

“IT am sorry that I cannot tell you at 
the present time the exact figure of our 
actual mortality to the expected, but it 
will be very close to 60 per cent in 
spite of the fact that we had an un- 
usually heavy mortality for the first 
two months of this year. 

“For 1920 we propose to issue policies 
with a double indemnity benefit, and 
also a new disability clause, providing 
for the annuity of 1 per cent of the 
face of the policy and the full amount 
of the sum insured at death.” 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















Said President Stuart, 


What of the Mid-Continent 
Life Insurance Life, in a letter to the 
Means agency force this week: 


“Life insurance is a 
Cod-sent blessing to humanity and will 
bless our homes and our people as long 
as the American civilization shall en- 
dure. There is no nobler blood ‘than 
that which nerves the arm of the honest, 
enthusiastic, patriotic, aggressive in- 
surance man and today his profession 
stands foreinost in the business world.” 


Taking as its text, “Let 


Let Not not advantage slip,” “The 
Advantage Prudential Record” prints 
Slip this litile Christmas ser- 


mon: “Would that we 
could all make these words the motto 
of our life! It is the little shreds and 
patches of time, the odd intervals be- 
tween set tasks, that we are generally 
apt to neglect. But it was largely the 
skilful use of just such odd intervals 
that converted Lincoln the rail-splitter 
into Lincoln the statesman and Frank- 
lin the printer into Franklin’ the 
philosopher and diplomat. 

“Yes, and in our own sphere of labor 
the same power will convert a tail-end 
straggier of an agent into a leader of 
his district. The time-saving agert will 
map out his day’s work and rehearse 
his canvassing-arguments while he is 
dressing and shaving in the morning. 
The time spent in walking between 
houses on his collecting-route he will 
also wtilize in the same lucrative man- 
ner, and, broadly speaking, whenever 
there comes a lull in his fixed program 
ot work, he will ask himself ‘How can 
I fill up this interval to the best ad- 
vantage of my business?’ An agent 
who was sojourning for a week or two 
in the surgical ward of a hospital is 
said to have made the most of the occa- 
sion by insuring the doctor who operat- 
ed upon him and the nurse who attend- 
ed him. Just one way of getting some 
of his money back. 

“By all means, save your odd mo- 
ments! The moment now passing can- 
not be recalled. He whe steals your 
purse may steal trash; but he or she 
whe steals your time robs you of that 
which can never. be restored for all 
eternity.” 

* * & 
The teacher of thrift should 


Startthe practice thrift. The agent 
New Year should take his own med- 
Right icine. This is expedient for 


two reasons. If the agent 
is financially embarrassed, his anxieties 
will interfere with his work; and if he 
is improvident he will not be able to 
preach economy to his clients with 
confidence and force. 

Every agent should save something 
from his earnings and put it into life 
insurance; and as his income increases 
he should take more insurance. In 
addition to this he should, if possible, 
gradually accumtlate an investment 
fund; the time may come when he will 
not be able to do as large a business as 
he is now transacting; and provision 
sheuld be made for the future. 

“Sauce for the goose is sauce for the 
gander.” It is alike the duty of the 
agent and the duty of his client to per- 
severe in providing for the future.— 
Agency Items. 


* * 

The United States Bureau of 

Our Internal Revenue made pub- 
Personal lic on October 7 the statis- 
Incomes’ tics of incomes. Three-and- 


a-half-million personal income 
tax returns were filed during 1917, with 
a total net income of thirteen-and-a- 


half-billions. In comment the New 
England “Pilot” says: 

“The figures show a decrease in the 
number of persons with incomes greater 
than $150,000, and a marked increase in 
the number of those with less than that 
sum. In 1916, 206 reported incomes of 
a million or more; but in 1917 the num- 
ber was reduced by 65. Net incomes 
ranging from a half-million to a mil- 
lion were reported by 315 persons. Of 
the total number of returns, 47 per 
cent’repcrted net incomes of $1,000 to 
$2,000, and 53 per cent reported net in- 
comes in excess of $2,000. 

“This group of 3,473,000 tax-payers, 
barely 3 per cent of our population, re- 
ceived one-third of the total annual ia- 
come of the country, estimated at about 
$45,000,000,000. They are the backbone 
of the nation’s organized life—social, 
business, professional and industrial. 
And yet it is interesting to note that 
the blessing of life insurance is by no 
means confined to this ‘moneyed’ sec- 
tion, because it is a fact that over forty- 
three million industrial insurance pol- 
icies are in force in America!” 

















| STATE MUTUAL DIVIDENDS 





The State Mutual Life has announced 
its 1920 dividend scale. The schedules 
for Ordinary Life, Twenty-Payment Life 
and Twenty-Year Endowment policies 
for ages 25, 35 and 45 follow: 


1920 Dividend Scale 
ORDINARY LIFE 


Age 25 Age 35 Age 45 
$20.14 $26.35 $37.08 
1 $2.07 1 $2.52 1 $3.35 
2 6 2 2.63 2 365 
3 2.23 3 2.75 3 376 
4 2.30 4 2.88 4 3.97 
5 2.39 5 3.01 5 4.18 
6 2.48 6 3.15 6 4.42 
t Bat 7 2.29 7 4.64 
8 2.66 8 3.43 8 4.89 
9 2.75 9 3.58 9 5.14 
10 = 2.86 10 =—3.73 10 ~=—-.40 
20-PAYMENT LIFE 
$29.90 $36.00 $45.53 
1 $2.20 1 $2.64 1 $3.46 
2 2.35 2 2.83 2 3.72 
38 2.50 3 3.02 3 3.98 
4 2.66 4 3.23 4 4.25 
5 2.83 5 3.44 5 1.54 
6 2.99 6 3.65 6 4.84 
7 war 7 3.88 7 65.14 
8 3.36 8 4.10 8 5.45 
9 3.55 9 4.34 9 5.76 
10 =—3.74 10» =4.59 10 = =6.09 
20-YEAR ENDOWMENT 
$47.52 $49.32 $53.84 
1 $2.41 1 $2.80 1 $3.57 
2 2.69 2 3.09 2 3.88 
3 2.99 3 3.38 3 4.21 
4 3.29 4 3.70 4 4.54 
5 3.61 5 4.01 5 4.89 
6 3.93 6 4.34 6 56.25 
7 4.27 7 4.69 7 65.62 
8 4.61 8 56.03 8 5.99 
9 4.97 9 56.39 9 6.37 
10. 35.35 10 3=5.77 10 =6.77 





Brutus A. McGee, who recently re- 
turned from military service, has been 
appointed field supervisor of the Indian- 
apolis Life in Chicago. Prior to going 
into the army Mr. McGee was connect- 
ed with the Equitable of Iowa in Chi- 
cago. 





Originality helps in securing pros- 
pects for life insurance, but the time- 
tried arguments which have convinced 
thousands of other prospects will land 
yours, 








State Mutual Life 


Assurance Company 


of WORCESTER, MASS. 
Incorporated 1844 








1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the 
STATE MUTUAL has furnished unsurpassed protection 
and service. 


Additions are made to our agency force when the right 
men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies | 

















THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 14.19 
ISSUES GUARANTEED CONTRACTS 


: Good men, whether experienced in fe insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year’s com- 
migsion, a renewal interest insuring an income for the future. Address the Company at its Home 
Office, 277 Broadway. New York City. 

JOHN P. MUNN, M. D., President 
CLARENCE H. KEASEY, Pres. Title Guarantee and Trust Co. 
WILLIAM H. PORTER, Banker EDWARL TOWNSEND, Pres. Importers and Traders Nat. Bank 


FINANCE 
COMMITTEE 




















In furtherance of its ideal 


of 








“Professional Public Service” 








The Connecticut" Mutual 








Life Insurance Company 








is publishing its revised 
Educational Course 


in two bound volumes 


for the use of its agents. 
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Equitable Society’s New 
Policies For 1920 


ANNOUNCED TO FIELD FORCE 


Eighteen Year Endowment With Edu- 
cational Fund Agreement; Life 
Endowment at Age 65 


The Equitable Life Assurance Society 
announces two new policies. One of 
them is an eighteen year endowment 
with educational fund agreement, the 
agreement being issued without addi- 
tional cost to the insured. Its purpose 
is to provide a fund for a college edu- 
cation for a son, daughter, or other de- 
pendent. The insured may elect to have 
the proceeds of the endowment paid at 
maturity in instalments over a college 
course of 3, 4 or 5 years. In the event 
of the insured’s death the proceeds of 
the endowment will remain with the So- 
ciety at interest to be paid at the end 
of the endowment period to the bene- 
ficiary in the manner stipulated in the 
Educational Fund Agreement. This 
Educational Fund Agreement stows: 


IT IS HEREBY AGREED that the pro- 
ceeds of this policy, shall at the Maturity 
of the Endowment not be payable in a 
single sum, but shall be held by the So- 
ciety and paid in...four...equal annual 
instalments, as set forth in the following 
table, beginning at said Endowment Ma- 
turity date. If the insured dies before 
all of the aforesaid instalments shall 
have been paid, the unpaid instalments, 
if any, shall be payable when due, after 
receipt of due proof of such death, to 
the Beneficiary. 

Tn the event of the death of the Insured 
prior to the Maturity of the Endowment, 
the proceeds of this policy payable at 
such death shall not then be paid, but 
shall be held by the Society until said 
Endowment Maturity date, and be there- 
after payable in instalments as aforesaid 
to the Beneficiary. Until such Maturity 
of the Endowment, the Society agrees to 
pay to the Beneficiary interest annually 
at the rate of 3% per annum (with excess 
interest Dividend, if any) for any policy 
proceeds so held. 

Table of Instalments for Each $1,000 of 
Policy Proceeds 


Number of annual Number of each 


instalments instalments 
2 $507.36 
3 343.29 
4 261.16 
5 212.00 


(If payments are desired semi-annually 
or quarterly, divide above instalment 
amounts by 2 or 4 respectively.) 

The foregoing instalment amounts are 
based on an assumed rate of interest of 
38%; if a higher average annual rate than 
3% shall be earned by the Society, the 
payments due may be increased by an 
Excess Interest Dividend as determined 
and apportioned by the Society. 

If the Beneficiary dies after the In- 
sured, but before all of the aforesaid in- 
stalments shall have been pald, the then 
present value of such unpaid instalments 
shall be payable upon receipt of due 
proof of such death in a single sum to 
the Beneficiary’s executors or adminis- 
trators. 

IT IS FURTHER AGREED that all 
other conditions, limitations, agreements 
and requirements of the policy, except as 
herein modified, remain in full force and 
effect. 

The other policy is an endowment an- 
nuity For Life to Insured at Age 65. 
In a statement to the field force, de- 
scribing this contract, the Equitable So- 
ciety says: 

Statistics published by the American 
Bankers Association indicate that out of 


100 average men starting out at 25, 54 
reach age 65 without anything saved for 


their old age and dependent in whole or 
in part on relatives or friends for 
support. 

Recognizing the need for some syste- 
matic and convenient method for provid- 
ing for old age, The Equitable Life As- 
surance Society of the United States has 
devised a policy whereby an Annuity for 
Life beginning at age 65 can be created, 
and paid for by Annual, Semi-annual 
or Quarterly deposits during the produc- 
tive period of life. The Annuity payable 
in Monthly Instalments, can be made for 
any amount from $10 a month upward, 
the amount to be saved periodically be- 
ing based on the age at which the con- 
tract is issued, and the amount of In- 
come desired. Even if the Investor lives 
to be 90 or 100 years of age the monthly 
income will continue to be paid to him 
by the Equitable. 

10 Year Income to Beneficiary 

While the investor may live to a ripe 
old age, it is conceivable that he or she 
might die shortly after the contract has 
been issued. In such an event, the Equit- 
able agrees to pay the Annuities for a 
period of ten years to any person desig- 
nated by the purchaser of the Annuity 
as the “Beneficiary.” If this Beneficiary 
dies before payments have been made for 
ten years, the instalments will be paid to 
that person’s executors, administrators or 
assigns until payments for ten full years 
have been made, 

If the Insured should die before the 
Income has heen paid for ten full vears 
it will be paid thereafter to the Bene- 
ficlary until the completion of ten years 
from the termination of the Endowment 
period. 


Double Indemniy tn Case of Death by 
Accident 

When desired a clause will be inserted 
In the policy under which, In considera- 
tion of a small additional premium, the 
monthly income to the Beneficlary will 
be doubled if the Insured should be killed 
In an accident. (Thus, if the contract 
provides for $100 Monthly, the Benefi- 
clary will receive $200 for 10 years in- 
stead of $100.) 

Liberal Disability Clause 

Tf the Investor should become totally 
and permanently disabled before reach- 
ing the age 65, the following special ad- 
vantages will result: 

(a) The insured will have nothing fur- 
ther to pav during such disability. In 
addition thereto, 

(b) The Equitable will pay the Tnsured 
a disability monthly income equal to the 
income payable at maturity. 

(c) Upon the death of the Insured, or 
at maturity, the Equitable will begin to 
pav the Income without deduction on ac- 
count of the income paid during dis- 
ability. 

(The Double Indemnity Clause, but not 
the Disability Provision, will be granted 
to women.) 

Refunds 

As the policy is an “annual dividend” 
contract, it will be entitled to annual re- 
funds, beginning at the end of the second 
vear. These may be (1) used to reduce 
the deposits, or (2) Left on deposit at 
interest, or (3) Used to purchase paidup 
additional insurance. 





POLICYHOLDERS’ NUMBER 


The La Fayette Life has issued a 
policyholders’ number, in which all the 
officers of the Company have written 
articles. 





Alfred G. Scattergood, assistant treas- 
urer of the Provident Life & Trust, has 
been given an indefinite leave of absence 
so that he may go to Berlin to take 
charge of the work of the Friends’ 
Service Committee in providing for the 
under-nourished mothers and children 
of Germany. W. Rudolph Cooper, who 
for some time has been manager of the 
Deposit Department of the Provident, 
has been appointed assistant treasurer. 





Law & Roberts are now general ag- 
ents of the Northwestern Mutual Life in 
the West Virginia field. They have been 
district agents at Clarksburg, W. Va. 









The Eastern Underwriter Offers Prizes 
To Carnegie Insurance School Graduates 


The ‘Eastern Underwriter has offered 
two cash prizes to students of the class 
of the life insurance school of the 
Carnegie Institute of Technology who 
were recently graduated. The contest 
is based on the value which the train- 
ing gave these students for their future 
work, and their general impressions of 
the school work. 


Captain A. G. Borden, superintendent 
of the agency bureau of the Equitable 
Life Assurance Society; L. A. Cerf, 
general agent in New York City of the 
Mutual Benefit; and Charles EB. Ives, of 
Ives & Myrick, managers of the Mutual 
Life’s leading agency in this city, have 
kindly consented to judge the contest 

The initial course at Carnegie Insti- 
tute was a decided success, and the 
members of the class represent a large 


number of insurance companies in all 
parts of the country. , They have now 
returned to their homes, convinced that 
they have an additional equipment 
which will make them go far in the 
production field. This enthusiasm is 
general, and has been communicated 
to the entire agency field. 


While at Carnegie the students had 
the privilege of hearing many of the 
leaders in the business deliver lectures, 
and some of the lecturers have in- 
formed The Eastern Underwriter that 
the questions asked by the students 
were many and intelligent. One lec- 
turer was kept answering questions for 
more than three hours, illustrating the 
interest felt by his auditors. 

The contest for the prize essays will 
close on January 15, 








PHOENIX MUTUAL SCALE 


At the December meeting of the di- 
rectors of the Phoenix Mutual Life it 
was voted to pay in 1920 until further 
notice the same schedule of dividends 
that has been used in 1919 and 1918. 
This means a larger dividend or abate- 
ment in 1920 to each policyholder than 
he received in 1919. 





25,000 NEW SHARES 


The Alliance Insurance Company will 
issue 25,000 shares of new stock, adding 
$250,000 to capital and $125,000 to sur- 
plus. 





Colonel Joseph Button, insurance 
commissioner of Virginia, is mourning 
the loss of his brother, Charles F. But- 
ton, who for twenty-five years was a 
justice of the peace in Virginia. 





B. J. Marley, for twenty-eight years 
superintendent of the John Hancock in 
Allentown, Pa., has resigned because of 
ill health. 


CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready f 
Agents who can deliver policies in J 








TRAVELERS MAKES CHANGES 

Floyd N. Dull has been made New 
York metropolitan branch office man- 
ager of the Travelers; Harry H. Sutton 
has been chosen assistant registrar, ac- 


cident and life department; Assistant 
Manager W. C. Billings becomes asso- 
ciate manager and Major George W. 
Catuna is now assistant manager. 
Charles E. Ferree, of the New York 
office, goes to Hartford as assistant 


superintendent of agencies. 


Joins Sisley & Brinckerhoff, Inc. 
John J. Reinhard, well-known in local 
insurance circles, has formed an asso- 
ciation with Sisley & Brinckerhoff, Inc., 
general insurance agents and brokers at 
80 Maiden Lane, and his office in future 
will be at that address. 


It. is reported that the New York Life 
produced $100,000,000 in New 
York City. 


about 














factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
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Address: 
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INSURANCE IN FORCE, $1,680,936,546 
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Five New Policies 
of Missouri State 





PREMIUM RATES AMENDED 





New Forms Include Life Income and 
Premium Waiver Disability and 
Double Indemnity Benefits 





The Missouri State Life announces 
five new policies which became effect- 
ive January 1. It has also amended 
premium rates on the principal non- 
profit sharing plans. The plans follow: 

20-Payment Life, Non-Participating 
with Profit-Sharing Privilege after 
26 years; Life income and Waiver of 
Premium Disability Benefits; Acciden- 
tal Death Double Indemnity. 

Ordinary Life; Non-Participating; 
Life Income and Waiver of Premium 
Disability Benefits; Accidental Death 
Double Indemnity. 

Increased Benefits and Guaranteed 
Settlements; 20-Payment Life; Non- 
Participating with Profit-Sharing Privi- 
lege after 20 years; Life Income and 
Waiver of Premium Disability Bene- 
fits; Accidental Death Double Indem- 
nity. 

Twenty-Year Endowment; Non-Par- 
ticipating; Life Income and Waiver of 
Premium Disability Benefits; Acciden- 
tal Death Double Indemnity. 

Endowment maturing at age 65; Non- 
Participating; Life Income and Waiver 
of Premium Disability Benefits; Acci- 
dental Death Double Indemnity. 

Changes Explained 


Premium rates have been extended 
to age 65; acceptarce of applications at 
ages above 60 being subject to pay- 
ment of commissions based on the 
premium values at age 60. The new 
policy forms all include the life in- 
come and waiver of premium disabil- 
ity benefits and accidental death double 
indemnity benefit. Policies on all the 
plans have also been prepared for a 
straight life insurance benefit only 
without either disability or double in- 
demnity benefits, and for life insurance 
with a simple waiver of premium dis- 
ability benefit, and for life insurance 
with the life income and waiver of 
premium disability benefit. Other com- 
binations of these benefits can be ob- 
tained by means of riders. The pre- 
mium charged for the double indem- 
rity benefit is at the rate of $1.75 per 
thousand, but this applies only for oc- 
cupations to which there is no special 
hazard attached. 

Life Income disability benefit is now 
rranted in the form of a monthly in- 
come of $10 for each $1,000 of life: in- 
surance issued, with a maximum limit 
of $200 per month, which can be se- 
cured on a policy of $20,000. The Life 
Income is always issued in conjunction 
with the Waiver of Premium Benefit. 

Policies Simplified 


Policies have been simplified by com- 
bining in one table all of the surrender 
and loan values, but conditions applic- 
able to these values have in no way 
been changed. 

The instalment privileges of the pol- 
icles have been greatly extended. A 
ehoice of settlement under the Con- 
tinuous Instalment Option with either 
5. 10, 15 or 20 years certain is now 
available. Settlement in monthly in- 
stalments is featured although, if pre- 
ferred, the instalments may be pro 
vided for in the equivalent annual, 
semi-annual or quarterly payments. 
Heretofore, it has been customary to 
extend the Instalment and Trust Fund 
Privileges on life policies to the bone- 
ficiary only at the time the policy ma- 
tures as a death claim; but the new 
policies provide that the insured him- 
self can take advantage of this feature 
for his own benefit, should he elect to 
surrender for the cash value or, under 
the Limited Payment Life Policy, 
should he take advantage of the Endow- 
maent Option and mature the policy for 


the face amount as an endowment. 
This feature also applies to any En- 
dowment Policy, should the insured 
surrender or live to mature it. 


A Summary 


Continuous Monthly Income policies 
will be issued either with or without 
disability benefits. The Life Income 
Benefit will be $10 per month for each 
$10 of Continuous Monthly Income pro- 
vided in the Life Insurance Benefit up 
to the limit of $200 per month. Pre- 
mium rates for these benefits will be 
furnished on request. 

Briefly summarized, our policies will 
be found to contain everything found 
in any standard form and in addition 
the following unique features: 

Loan Values at the end of the first 
year to help pay the next year’s pre- 
mium, if necessary. 

Surrender Values after two years’ 
premiums have been paid. 

Profit-Sharing Privilege on all Limit- 
cd Payment Life policies after they 
become paid up in accordance with 
their original terms. 

Dividends on all Instalment and 
Trust Fund settlements. 

An Endowment Option on Limited 
Payment Life policies. 

A Limited Payment Life Option on 
the Long Term Endowment policies. 


President Lamb On 
Surplus Distribution 





WAR AND EPIDEMIC AFTERMATH 


Excess Payments From These Causes 
Total Approximately $6,250,000; 
Explanation of Modifications 





Relative to the distribution of sur- 
plus funds for 1920 President Lamb, of 
the John Hancock, has mailed this cir- 
cular to the field force: 

Gentlemen:—The great excess of pay- 
ments for death claims caused by the 
Safluenza and the war, ‘during 1918 and 
ihe first half of 1919, have made ex- 
redient a modification of the premium 
abatement scales for 1920, or the divi- 
dends, as they are generally, though 
inaccurately, called. 

The distribution of surplus or divi 
dend for the Ordinary and Intermediate 
Branch policies for 1920, while still 
substantial, will represent a reduction 
from the 1919 scale. In the Weekly 
Vremium Branch no cash distribution 
whatever can be made, but the present 
plan of mortuary additions in this 
Branch will be continued for 1920 so 
as to make all death payments equal 








AND THE SAFEGUARDS 








Rights and duties are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. 
these individual rights that Americans entered the war; it was to defend 
these rights ‘that we raised vast armies, disciplined and equipped them, 
It was for individual rights that our 
men fought so heroically. Their victory is a victory for individual rights. 


and sent them overseas to fight. 


them with other men’s rights. 








guard. 


Apply this reasoning to Life Insurance and see how reasonable and 


how imperative it becomes. 


The wife, who is the home-maker, and who, while making the 
home, loses the opportunity to earn an independent income, has the right 
to some sort of protection against the risk of her husband’s death. 
Children have a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total disability of 
In most cases there is no safeguard except 


the husband and father. 
Life Insurance. 








New York Life Insurance Company 
DARWIN P. KINGSLEY, President 


346 BROADWAY, 





THE RIGHTS OF 
THE INDIVIDUAL 


OF INDIVIDUAL 





Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individual and national rights. 
kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by laws which men 
themselves more or less directly make and execute. 


Laws are not rights; they should define rights and be their safe- 


The rights of the individuals—husband, wife and children—are 
written in the policy, and are further safeguarded by the accumulations 
ij} of the insuring company and by the laws under which it operates. You 
can’t live real democracy without insuring your life. 


The New York Life Insurance Company issues a Policy insuring 
against the risk of death or total disability. 
seventy-four years of experience, abundant resources, and the super- 
vision of laws that define and maintain the rights of individuals. 


RIGHTS 


Pleasure and pain are personal. 


It was for the protection of 


The first law of man- 


Behind each Policy is 





NEW YORK, N. Y. 











in amount for each unit of premium. 

The degree of reduction in the sur- 
plus distribution represents roughly 
the extent to which each Branch suf- 
fered from excess payments from the 
epidemic and war claims, which totaled 
approximately six and one quarter 
million dollars greater than the normal 
death claim payments. 

War conditions have also increased 
taxes and many other expenses. With 
the possibility of recurrence of the 
influenza and the uncertainty as to the 
future values of railroad bonds, the 
building up of surplus resources seems 
necessary. It is evident, however, tnat 
under existing conditions, the present 
scales of compensation to the workers 
in the institution must be at least main- 
tained at this time. 

The epidemic and the war could not 
nave been foreseen. The crisis was 
the most important ever met by life 
insurance in this country. Thanks to 
the sufficient surplus funds which had 
heen accumulated by the Company for 
the protection of policyholders, the 
cimergency has been successfully met, 
Dut the surplus should now be strength- 
ened so as to provide for similar or 
other unforeseen contingencies. 

Hence the policyholders must tem- 
porarily be called upon for a some- 
what higher net cost, as no doubt will 
be the more or less general effect in 
life insurance everywhere, as the re- 
sult of the conditions. 

ROLAND O. LAMB. 


NEW TAX MANUAL 





William E. Goetz, Author of Work Be- 
ing Published at Washington, D. C.; 
Contents of Volume 





The Federal Tax Publishing Co., 
Washington, has in preparation a new 
volume, “Manual of Federal Income Tax 
Laws,” which gives a general resume of 
the income and profits tax laws; cites 
relations of these tax laws to insurance 
in all its branches, with cetailed expla- 
nations; gives a general synopsis of the 
estate tax law, and exnlains relation of 
same to insurance of all kinds. The au- 
thor of the manual is William E. Goetz. 





INTERNATIONAL’S RECORDS 

The International Life of St. Louis 
was organized in August, 1909. In this 
decade the Company has established 
three world records. 

In a similar period following the or- 
ganization of companies no other com- 
pany paid so much to policyholders and 
heneficiaries, acquired so much insur- 
ance in force or accumulated the 
amount of assets which the Interna- 
tional did in its first ten years. The 
Company now has $100,000,000 of out- 
standing insurance and $14,000,000 in 
assets. 

Cc. M. DECLINATIONS 

During the first ten months of 1919 
Connecticut Mutual anniieations from 
1.423 persons for $5,383,843 were either 
declined outright or postponed until 
some later date. These cases comnrised 
approximately 8&6 per cent of the 
amount submitted during that period. 


JOHN HANCOCK PROMOTIONS 

Charles C. Cook has been appointed 
superintendent of the John Haneock in 
the Hoboken district. «neceedinge the 
late Superintendent Kessler. Josenh F. 
Shiel has heen promoted to. superin- 
tendent of the New Britain district. A 
Meriden district has been opened with 
Allen D. Shirley as super’ntendent. 


H. Werner Moves Offices 
H. Werner, a broker at 115 Broad- 
way, has removed to 1 Liberty Street, 
in the offices formerly occupied by The 
Mautner Agency. 





The Kansas City agency of the 
Phoenix Mutual Life has broken into 
the million-dollar class. 





The “Provident Notes” has coined a 
neat phrase: “Be a Peptimist.” 








Jar 


App 
Pal! 
who 
mac 
grar 
into 
the. 
has 
has 
sour 
ques 
to a 
will, 
pren 
ginis 
Ins. 
It fo 
New 
tribu 
Th 
lows 
“= 
of c 
paid, 
whic 
Picke 
case 
years 
to h 
wife, 
befor 
years 
paid 
Some 
icy t 
wife, 
convi 
the p 
the c¢ 
signe: 
to D. 
Picke 
and ¢ 
death. 
to pa 
ficiary 
admin 
and tl 
istrate 
of Col 
in fav 
writ o 
cuit C 
same 
plainti 
review 
cuted. 
“Th 
has no 
of ins 
The i 
fixed } 
this w: 
act of 
strous 
to any 
himsel: 
and to 
benefic 
of insu 
thing. 
law to. 
crime 
enforce 
otherwi 
advants 
act, the 
it. Th; 
thoritie 
ance (%¢ 
Cooley’s 
3153). 
benefici: 
than tl 
time sh 
she had 
Voluntai 
Which 4 
Under ¢ 


signmen 


ae 





January 2, 1920 


THE EASTERN 


UNDERWRITER 





Interesting West 
Virginia Decision 


JOHNSTON VS. METROPOLITAN 





Insured Murdered By Wife, the Bene- 
ficiary; Case Reaches Several 
Courts 





The ruling in the New York Court of 
Appea's in the noted case of Riggs v. 
Palmer (112 N. Y., 506) that a grandson 
who, knowing that his grandfather had 
made a will'in his favor, killed the 
grand‘ather so that the will might go 
into effect, should not be allowed to take 
the property which the will gave to him, 
has been criticised in some States, but 
has been accepted in others as based on 
sound legal and moral principles. A 
question of similar nature, but relating 
to a life insurance policy instead of a 
will, has been decided lately in the Su- 
preme Court of Appeals of West Vir- 
ginia (Johnston v. Metropolitan Life 
Ins. Co., 100 S. E., 865, November, 1919). 
It follows the principles laid down in the 
New York case, and is a valuable con- 
tribution to the general discussion. 

The substance of the opinion is as fol- 
lows: 

“The defendant, for the consideration 
of certain premiums to be regularly 
paid, issued a policy of insurance by 
which it agreed to pay to one Frank 
Pickens the face value of the policy in 
case he was living at the end of twenty 
years from the date of issue, or to pay 
to his beneficiary, Susie Pickens, his 
wife, an equal sum in case of his death 
before the expiration of said twenty 
years. The premiums were regularly 
paid until the time of Pickens’ death. 
Some years after the issuance of the pol- 
icy the insured was murdered by his 
wife, the beneficiary therein. She was 
convicted of the crime and sentenced to 
the penitentiary for life. Shortly after 
the commission of the murder she as- 
signed al of her right under the policy 
to D. B. Diugherty and H. W. Shields. 
Pickens left no children surviving him 
and owed no debts at the time of his 
death. The defendant company declined 
to pay the policy, either to the bene- 
ficiary, or to her assignees, or to the 
administrator of the estate of Pickens, 
and this suit was brought by the admin- 
istrator to recover thereon. The Court 
of Common Pleas rendered a judgment 
in favor of the defendant, and upon a 
writ of error to that judgment the Cir- 
cuit Court of Cabell County reversed the 
same and rendered judgment for the 
plaintiff to the amount of the policy, to 
review which this writ of error is prose- 
cuted. 

“That Susie Pickens, the beneficiary, 
has no right to recover upon this policy 
of insursnce can scarcely be doubted. 
The liability of the company became 
fixed by the Ceath of the insured, and 
this was brought about by the felonious 
act of the beneficiary. It would be mon- 
strous for the courts to lend their aid 
to any one for the purpose of enriching 
himself by the commission of murder, 
end to enter‘ain suit on behalf of tae 
beneficiary to recover upon this policy 
of insurance wou!d be doing that very 
thing. It is against the policy of our 
law to reward one fcr the commission of 
crive and whenever the effect of the 
enforcement of a right which one would 
otherwise have vould be to give him an 
advantage by reason of his felonious 
act, the courts will decline to entertain 
it. This it well established by the au- 
thorities (New York Mutual Life Insur- 
ance Co. v. Armstrong, 117 U. S., 591; 
Cooley’s Briefs on the Law of Insurance, 
3153). Nor can the assignees of the 
beneficiary stand on any higher ground 
than the beneficiary herself. At the 
time she made the assignment to them 
she had nothing to transfer. She had 
Voluntarily placed herself in a status 
which disqualified her to be beneficiary 
Wider the policy. Consequently the as- 
signment to Daugherty and Shields was 


ineffectual to transfer any interest in 
the fund. 
What Denial Means 

“This denial of the right of the bene- 
ficiary or her assignees to recover under 
such circumstances is not, however, 
based upon lack of liability of the 
insurer to pay. The policy of insurance 
is not avoided for such cause by its ex- 
press terms, and there is no reason why 
such an exception should be read into it 
when the interest of other parties is af- 
fected. This doctrine of public policy 
will not be carried by the courts any 
further than is necessary to prevent re- 
sort to them for the purpose of effecting 
a fraudulent purpose. It is not for the 
purpose of relieving the insurance com- 
pany from liability, and if there is any 
person without fault who has a right to 
the benefit of the policy, the same will 
be enforced. In other words, there is no 
condition of the policy avoiding it in 
case of the murder of the insured, and 
the liability of the company is just the 
same where death is the result of mur- 
der as where it is produced by any 
other cause. The only difference is that 
in case the murderer is the beneficiary 
named in the policy he is denied the re- 
covery, not because the company is not 
liable, but because he has placed him- 
self in such a position that he cannot 
invoke the aid of the courts. But does 
the fact that the beneficiary named in 
the policy cannot recover discharge the 
company from liability in all cases? It 
is very generally held that where the 
specific beneficiary named in a policy of 
life insurance dies, the policy of insur- 
ance nevertheless remains in force, and 
recovery may be had thereon by the per- 
ronal representatives of the insured upon 
his death for the benefit of his estate. 
What is the effect when the beneficiary 
by some act of his puts himself in a 
position where he cannot invoke the aid 
of the courts to enforce his claim? He 
forfeits his right to claim the money 
to which he would otherwise be entitled. 
The rule of public policy, as before stat- 
ed, will not be extended further than ig 
necessary to prevent a felon from reap- 
ing benefit from his crime, and it may 
be said that when by this rule the mur- 
derer, who is the beneficiary, is de- 
prived os his right to recover, the doc- 
trine is extended as far as is warranted. 
This would leave in the hands of the in- 
surer a fund or estate created by the 
insured. The insurance company is not 
entitled to it, and the party that the in- 
sured desired to have it cannot take it. 
He forfeited his right to it. What, then, 
is the result? Naturally it becomes the 
property of the estate of the insured, 
very much in the same way as an es- 
tate which is left by will to a particular 
devisee or legatee passes by law of de- 
scents and distributions upon the failure 
of such legatee, and it has been held 
that where a legatee in a will murders 
the testator, the legacy provided for 
him in the will will pass to the heirs of 
the testator under the statutes of de- 
scents and distributions (Riggs v. Pal- 
mer, 115 N. Y., 506). And it is likewise 
very uniformly held, and it occurs to 
us upon sound reason, that where the 
beneficiary in a policy of life insurance 
is denied the right of recovery upon 
grounds of public policy, a trust results 
in favor of the estate of the insured, 
and ordinarily the personal representa- 
tive of the insured can maintain a suit 
to recover the fund for the benefit of 
that estate. 

Recovery for Benefit of Murderess 

“In this case, however, the defendant 
insists that the personal representative 
should not be allowed to recover for rea- 
son that such recovery would be for the 
benefit of the murderess. The insured 
had no children, and his widow, under 
the law of descents and distributions, is 
the sole distributee of his personal es- 
tate. The fact that the courts will not 
on the grounds of public policy permit 
her to bring suit to recover this fund 
does not bar her from taking the estate 
of her deceased husband. Under the law 
there is no corruption of blood or for- 
feiture of estates upon conviction of 
crime, and there is no exception in our 
statutes of descents and distributions 
precluding one from inheriting in a case 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0@ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
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PENNSYLVANIA OPPORTUNITY 


If wou are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest te investigate our proposition. 


Address, 


PERMANENT, 


Care of The Eastern Underwriter, 105 William Street, New York City 








like this. The laws governing the devo- 
lution of property are an expression of 
the public policy of the State contained 
in its constitution and legislative acts, 
and the courts are not justified in attach- 
ing to these acts exceptions or limita- 
tions which have not been placed there- 
on by the law-making bodies. It there- 
fore follows that if the personal repre- 
sentative of the insured in this case is 
permitted to recover this fund, the bene- 
ficiary will accomplish by indirection 
that which she could not do directly. 
That the property of one who has been 
murdered will devolve upon the murder- 
er where such is the course of distribu- 
tion provided by law seems to be well 
settled in most of the American States. 


Asks Questions 


“Will the courts, then, allow them- 
selves to be used for the purpose of 
bringing into existence an estate which 
will by operation of law devolve on one 
who, because of his conduct, is not en- 
titled to it? The administrator has no 
interest in the subject matter. It is 
agreed here that the insured left no 
debts, and it follows that every dollar of 
the fund recovered by the administrator 
in his representative capacity must go 
to the murderess. The suit is simply in 
his name for the benefit of one who 
feloniously caused the insured’s death. 
The case of McDonald v. Mutual Life 
Ins. Co. (178 Iowa, 863), is very much 
like this case in its facts. In that case 
the administrator of the insured 
brought the suit to recover on the policy 
of insurance. It appeared that the sole 
distributees of the insured’s estate were 
her father and mother, and that they 
had assisted in a criminal operation, 
which produced her death. The court 
held that the administrator, if such 
facts were shown, would not be entitled 
to recover, for it would be for the ben- 
efit of those who are by the public pol- 
icy of the law denied such right. 

“In some of the cases we have above 
cited permitting a recovery by the ad- 
ministrator of the insured where the 


beneficiary had caused the death, it was 
suggested that part of the fund might 
go to the beneficiary under the law of 
descents and distributions, but that was 
held not to defeat recovery. That may 
be true where only part of the fund goes 
to the guilty party. It may be that the 
courts would not allow the innocent to 
be deprived of the property to which 
they are entitled for the sole reason that 
to enforce their rights would also 
confer a benefit upon a guilty party. 
However, that question does not arise 
here, and we express no opinion thereon, 
We are of opinion, however, that where 
the guilty party would take the whole 
of the recovery in case one is allowed, 
the policy of our law as effectually de- 
nies recovery as it would were the suit 
brought in the name of the guilty party 
himself.” 





KINGSLEY FOR PRESIDENT 





Friends of President of New York 
Life Should Put His Name 
Forward 





In the opinion of all those familiar 
with his capabilities, his high stand- 
ing in the community, his soundness 
of viewpoint, his scholarly attainments, 
and his broad, sweeping knowledge of 
international events Darwin P. Kings- 
ley, president of the New York Life, 
would be a strong candidate for pres- 
ident. 

Already his name has been suggested 
in some quarters. Mr. Kingsley has 
taken an active part in discussivas of 
public interest and is in constant de- 
mand as a speaker. His addresses are 
not only works of literary merit, but 
ure welcomed by thousands of con- 
servative thinkers. 





INSURE 10,000 WORKMEN 
The Connecticut General has written 
a policy covering 10,000 employes of the 
Pittsburgh Plate Glass Co., Pittsburgh. 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 





Northwest corner Fourth and Chestnut Streets 











German Companies 
Clean Up in Sweden 


DO LAND’ OFFICE’ BUSINESS 
Ingenious Comment Made Upon This 
Development By a Life Insurance 
Agent 
Bassett Digby writes from Stockholm 
to the Philadelphia Evening Bulletin 
that agents of German life insurance 
companies are doing a land office busi- 
ness in Sweden, selling policies the 
premiums upon which are payable in 
marks, and adds, “Marks are very low 
now so that the Swedes strike excel- 

lent bargains.” 

Here is the way an ingenious agent 
commented upon this news item, “It 
is true that in one sense the American 
dollar shows no depreciation. It only 
tukes one American dollar to buy a 
dollar’s worth of gold. But when you 
take your dollar to buy food or clothing 
with it, you find there has been a sad 
shrinkage in it. It won’t go very far. 
I’m no statistician. I don’t know to a 
penny what this shrinkage has been. 
Suppose we say the dollar has shrunk 
te forty cents. That is, the dollar wi" 
only buy forty cents’ worth of food and 
clothing. 

“Of course this a war condition. I 
don’t know whether prices are going 
eny higher or not. But I do know that 
the peak is going to be reached and 
that then prices are going to have a 
downward trend. They may never be 
as low as they were before the war 
hut they are going to be a good deal 
nearer pre-war prices than present 
prices. 

“The dollar has shrunk, but it is 
going to expand again. I’ve just taken 


we 








HILLS IN FIELD AGAIN 
C. C. Hills, who has been acting as 
assistant superintendent of agencies of 
the Mutual Benefit Life at the Home 
Office, will succeed John R. King as 
general agent of the Company for In- 
diana; headquarters, Indianapolis. 


Wh 














at Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
insuring public. It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. It stands for something 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. Is it 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


a policy. If I had the ready money I 
would have bought it on the single 
premium plan. I am paying for that 
policy just now in shrunken dollars, 
but if I don’t die too soon I am going 
to be paid in expanded dollars. The 
dollar that I pay now on my policy 
only buys my family forty cents’ worth 
of food or clothing, but when my en- 
cowment runs out, the dollar which 
the company will pay me is going to 
buy pretty near a dollar’s worth. I’ve 
been thinking about it. I believe I’ve 
got a pretty good thing.” : 

The agent is quoted in “Provident 
Notes.” 





FRATERNAL CONGRESS 





Program for Meeting at Chicago Next 
Month; Woman Among Other 
Speakers 





The next meeting of the American 
Fraternal Congress will be held Feb- 
ruary 25th and 26th at Hotel Sherman, 
Chicago, and the first session will begin 
at ten o’clock Wednesday morning. A 
tentative program was arranged and 
approved, as follows: 

President’s Address—A. R. Talbot, of 
the Modern Woodmen of America. 

“Co-operation — Fraternal Insurance 
Siocieties in Legislation”"—George R. 
Allen, of the Fraternal Aid Union. 

“The Service and Strength of the 
Fraternal Societies in the World War, 
the Influenza Epidemic and in the 
Homes. of the Needy During the Last 
Half Century, and the Future Service 
and Strength in the Next Half Cen- 
tury’—John J. Lentz, of the American 
Insurance Union. 

“Withdrawal Equities in Fraternal 
Certificates”—Arthur W. Fulton, of the 
Security Benefit Association. 

“Live and Let Live” (or other subject 
to be selected)—Mrs. Frances BE. Burns, 
of the Ladies of the Maccabees. 

“Juvenile Insurance”’—W. A. Fraser, 
of the Woodmen of the World. 

“Social Insurance” (or other subject 
to be selected)—John D. Denison, Jr., 
of the Brotherhood of American Yeo- 
men. 
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THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE com 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
































C. A. CRAIG, President W. R. WILLS, Vice-Pres. C.R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 
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Pan-American Life Insurance Company 
NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 
Capital........$1,000,000.00 
OUR 1918 STATEMENT SHOWS: 
I TA BDUD oo i occddc nse beescaraes $51,970,811.00 
Resources..(Gross Assets) ............ 6,559,639.14 
New Insurance Paid for..... sie acmaneiyea ae 11,960,453.00 
The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 
Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 


Whitney Central Bank Building 
NEW ORLEANS, U. 8. A. 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
pores a PENN MUTUAL POLICY, containing PENN MUTUAL 

ALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
% reserve 
































The Agents of the 


New England Mutual Life Insurance Company 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the Wart, 
with the Determination to give that 
Generous Service which is making Life Insurance 


A Universal Necessity 
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Greek Letter Frat 
in Insurance School 


DELTA PHI ALPHA AT CARNEGIE 





James B. Moody, Jr., New England 
Mutual, President; R. C. Schmertz, 
Equitable Society, Secretary 





A life insurance honorary fraternity, 
the Delta Phi Alpha, has been founded 
in connection with the Carnegie Bu- 
reau School of Life Insurance Sales- 
manship. Foundations have been laid 
for a national organization, with James 
B. Moody, president and Robert C. 
Schmertz, secretary. The first chapter 
was formed with an initial enrollment 
of forty-three members. As the school 
grows, and similar schools are estab- 
lished, other chapters will be formed. 

The members have been pledged to 
co-operate for the attainment of the 
following ideas in the practice of 
their profession: 

“First we are dedicated to the ideal 
of service. We believe that the life 
insurance man has an important prc 
fessional responsibility—a responsibil- 
ity which does not terminate with thc 
life time of the client, but which ex- 
tends thereafter to his family. We fur 
ther believe that he should take az 
active part in all welfare movemente 
of his community, ceaselessly combat- 
ing those conditions which make fo1 
veneral failure and unhappiness.” 

A high standard of character and 
ability must be established and main- 
tained among those engaged to build 
into the profession this ideal of service. 
The fraternity proposes to accomplish 
this in the following ways: 

1. By working for the eventual elimi- 
nation of all agents who lack that 
spirit of co-operation and unselfishness 
so essential to the right practice of 
this profession, or who prove them. 
selves unworthy by any dishonest act. 

2. By eventually requiring that the 
hfe insurance man must give his whole 
time to his profession, thus eliminating 
part time men and the so-called “In- 
surance Peddlers”. 

3. By requiring that an applicant for 
a solicitor’s license prove himself quali- 
fied by undergoing a thorough examina- 
tion before any such license may be 
issued. 

After the initiation the following offi- 
cers were elected to serve for 1920: 

President, James B. Moody, Jr., 
Eartford, of the New England Mutual; 
Vice President, Daniel E. Mason, New 
York City, of the Equitable of New 
York; Secretary, Robert C. Schmertz, 
Pittsburgh, of the Equitable of New 
York; Treasurer, F. A. Guinivan, Phila- 
delphia, of the Phoenix Mutual. 

Executive Council: Albert W. Moore, 


Philadelphia; Henry Harvey, Cleve- 
land; H. Alton Lewis, Portland, 
Maine. 





PHILADELPHIA BANQUET 


The annual banquet of the officers 
and employes of the Industrial Health, 
Accident and Life Insurance Company 
and the State Mutual Insurance Com- 
Dany was held at Fraternity Hall in 
Philadelphia on Saturday evening, De- 
cember 20, with 146 of the 191 employes 
Present. There were 188 gifts distribut- 
ed, which included $3,027.18 in cash and 
Liberty Bonds. President and Mrs. 
Reeves were presented with a beautiful 
Normandy Chimes clock and several 
other splendid tokens and flowers. In 
a brief address the president stated that 
37,219 persons had been insured in the 
Industrial Company during the year 
and that 9,616 policies had been issued 
rd the State Mutual Company since its 
Neorporation on November 3, 1919, 
breaking all records known in the in- 


Surance business by the same number 
of men. 


Bankers Life School 
in Los Angeles, Cal. 


FOUR HUNDRED AGENTS ATTEND 





George Kuhns Presides; G. S. Nollen in 
Charge of Course of 
Instruction 





The Bankers Life Company of Des 
Moines is holding the largest school 
of instruction in its history on January 
2 and 3. Four hundred members of 
its sales force are assembled in Los 
Angeles. President George Kuhns pre- 
sides at the sessions of the school, and 
the course of instruction is in charge 
uf Vice-President. G. S. Nollen, who is 
assisted by the Company’s corps of 
sales managers. 

The Bankers Life representatives 
from the Middle West and the Hastern 
states assembled at Kansas City on 
December 28 and started from there 
for Los Angeles in a special train on 
the Santa Fe, which stopped one day 
at the Grand Canyon of the Colorado. 
The Iowa delegation assembled in Des 
Moines, together with the representa- 
tives of the Company from Wisconsin, 
Minnesota and the Dakotas. 

Members of the Home Office delega- 
tion who are attending the school of 
iastruction and assisting with the work 
of the meeting are President George 
Kuhns, Vice President G. S. Nollen, 
Dr. Ross Huston, J. E. Flanigan, E. W. 
Nothstine, B. N. Mills, W. H. Heinz 
and Martin Roe 

Notable among the delegates is Mrs. 
Emma C. Culver, of Boone, Iowa, one 
of the most successful women in the 
United States in life insurance sales- 
manship. She has produced an average 
of $1,000 a day of business for every 
working day of the year. 

The Company is celebrating at Los 
Angeles the closing of the greatest 
year in its history, during which the 
field force has produced a total busi- 
ness of $90,000,000, as compared with 
a total.of $44,000,000 for 1918. This is 
a gain of over one hundred per cent, 
#S compared with an average of sixty 
ver cent for all of the life insurance 





GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
PWILL PAY THEM WELL 





companies of the nation. The Com- 
pany also celebrates the fact that at 
the end of the year it had approxi- 
mately $500,000,000 of insurance in 
force. It will be the aim of the 
field force to produce $100,000,000 of 
business in 1920, and pledges for pro- 
duction will be made at the close of 
the Los Angeles assembly. 





DIVIDEND NOTES 


Some companies which will continue 
1919 scale of dividends in 1920, accord- 
ing to “Best’s Insurance News,” are 
Cedar Rapids Life, Central Life of Iowa, 
Columbus Mutual, George Washington 
Life, Continental of Salt Lake, Girard 
Life, Minnesota Mutual, Occidental Life, 
Toledo Travelers, Wisconsin Life, Can- 
ada Life, Manufacturers’ Life. 





OVER 


$75,000,000 


of new business 
is the record for 
1919 of the 


Bankers Life 


Company 
DES MOINES 


GEO. KUHNS 
President 





HOME LIFE 
INSURANCE CO. 


256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 


The # Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollar 
paid to policyholders in 1916, o 
which over Seven —~ ~~ * ou- 
sand was in dividends. eo ia- 
fi P ia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding i 
the asscts show an increase o 
more than 4% and ure now over 
Thirty-Six Million Dollars. 


The total insurance in force was 
increased during the year 6.6% ong 
is now nearly One Hundred an 
Fifty-Nine Million Dollars. 





For Agency apply to 





GEORGE W. MURRAY 
| Supt. of Agents. 


256 Broadway, New York, N. Y. 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1650 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 


W. D. WYMAN, President 


A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworth 
by corresponding with 
W. S. WELD, Superintendent of Agencies 


Life Agents may be benefitted 
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IN THE CENTER OF THE U. S. A. 























is located a big, vigorous, and growing 





institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


M issouri State Life Insurance Company 
M. E. SINGLETON, President , 
St. Louis, Missouri 
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FIRE INSURANCE IN 1919 

The year 1919 will go down in fire in- 
surance annals as one of the most im- 
portant in the way of developments, 
changes and progress. Any impression 
at the birth of the year that fire insur- 
ance would go behind because of the tre 
mendous pace set by the war, which had 
been brought to a successful conclusion 
some months before, turned out to be 
erroneous. Despite the lopping off of 
war risk and production, the tremen- 
dous increase in values inflation follow- 
ing all wars, resulted in the writing of 
an unprecedented and unlooked for 
amount of business, while the losses 
were small because the country’s pros- 
perity greatly reduced the moral hazard 
and let-up in factories improved the 
housekeeping. There is every indication 
that it was a year of great prosperity, 
in which agents, brokers and companies 
shared. 

It is not easy to put one’s finger on 
the most significant development of the 
year, but as important as anything else 
has been the expansion af American in- 
surance in foreign countries. The 
American Foreign Insurance Associa- 
tion during the year assumed a position 
of great influence, sent envoys to many 
countries, and established agencies 
throughout the world so that American 
insurance in truth is following the flag. 
The commissioners have endorsed the 
movement and will do what they can to 


afiord relief from onerous deposit re- 


quirements. 

The most important individual trans- 
action in fire insurance in 1919 was the 
fusion of the Royal and Liverpool & 
London & Globe shares, making the 
greatest combination of fire insurance 
assets and resources in the world. Other 
amalgamations of great interest were 
the taking over of the Law, Union & 
Rock by the London & Lancashire and 
the Phoenix-Norwich Union transaction, 
Other mergers have been rumored, but 
it is believed that there has been a halt 
for the time being. 

Among other developments during the 
year has been the announcements by 
the Insurance Company of North Amer- 
ica and the Norwich Union of the or- 
ganization of casualty companies and by 


the Preferred Accident of the organiza- 
tion of a fire company; the progress 
made by American fire insurance com- 
panies in the division of marine insur- 
ance; the entry into aviation insurance 
ot several companies; steps toward uni- 
formity of automobile and other types 
of insurance; confiscation of assets of 
Russian companies by the Bolshev.k 
government; growing demand _ (for 
strike, riot and civil commotion cover; 
and changes in the re-insurance treaty 
situation. 

During the past twelve months this 
country has been visited by a larger 
number of British insurance officials 
than usual, some of ithe visitors includ- 
ing underwriters of great distinct:on; 
and these visits have resulted in a num- 
ber of changes in American personnel, 
several of the most influential managers 
in times gone by reciring to private life. 

The first week in January, 1919, saw 
the installation of Hugh R. Loudon as 
United States Manager of the Liverpool 
& London & Globe, succeeding Henry 
W. Eaton. Another important retirement 
was that of k.G. Richards, United States 
Manager of the North British & Mer- 
cantile, who in turn was succeeded by 
Cecil F. Shallcross. Mr. Shallcross was 
succeeded by Frederick W. Day. ‘The 
retirement of George W. Babb, United 
States Manager of the Northern, was 
followed by the appointment of Alfred 
C. Martin as his successor, and Richard 
W. Harvey, United States Manager of 
the Royal Exchange, is to be succeeded 
by Everard Stokes, Egyptian manager 
of that Company. Two other retirements 
worthy of more than passing comment 
are those of Frank H. Hardison ag in- 
surance commissioner of Massachusetts 
and Sumner Ballard as insurance editor 
of the “Journal of Commerce,” the latter 
succeeded by William S. Crawford, who 
is turning out an insurance page which 
is reminiscent of Mr. Ballard’s in for- 
mer days. During the year the Aetna 
celebrated its one hundredth anni- 
versary with many flowers from friends 
in all parts of the country and thou- 
sands of good wishes. 

Among the dramatic events of the 
year were the controversies over the 
surcharge, which was finally done away 
with; the purchase of the First Re-In- 
surance by a stock broker who couldn’t 
make good on his bid; and various ac- 
tivities in the insurance division of the 
Alien Property Custodian. The year 
saw the entrance into this country from 
Great Britain of a number of insurance 
companies, one of which brings back to 
the managerial ranks H. N. Kelsey, 
making three brothers of a popular fire 
insurance family managers of insurance 
companies, the other two being J. A. 
Kelsey, of the Tokio; and P. T. Kelsey, 
of the Sun. 

The National Association of Insurance 
Agents, under the fine generalship of 
Fred Cox, its president; E. W. Allen, 
James L. Case and others, has grown in 
influence during the year, but what is 
more important has done much to 
cement good relations with the com- 
panies. 

Not the least important shift of the 
wind has been the downfall of govern- 
ment insurance propaganda. Govern- 
ment insurance seems as dead as green- 
backism. 

Of the insurance men who died during 
the year New England suffered most, 
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WAR RISK DIRECTOR (RIGHT); LEGION’S COMMANDER (LEFT) 


Director Cholmeley-Jones, of the Bureau of War Risk Insurance, and 
Franklin D’Olier, national commander of the American Legion, which has a poten- 
tial membership of 4,000,000 service men, are now working in close co-operation, 
which will iron out any differences which there have been between the American 


Legion and the Bureau. 


The Sweet bill, which the President has signed, broad- 


ens the scope of the Bureau and the insurance needs of the service men. The 
accompanying cut is a photograph showing the Bureau’s director and the Legion’s 
commander in conference at Washington, and is printed by permission of the 
Washington “Sunday Star,” which published it several days ago. 

*” * cd 


William A. Hall, newly elected presi- 
dent of the Newark Insurance Society, 
has been prominent in insurance circles 
since 1901, when the firm of which he 
is a partner, Ryerson & Hall, was 
formed. He started in the insurance 
business with R. A. Osborn, when the 
latter was the Newark manager for the 
Great American. Last year: he was 
vice-president of both the Insurance 
Society of Newark and of the Good 
Practice Club, having been a member 
of each since its inception. During his 
membership he has served on the ex- 
ecutive committees, and is also a mem- 
ber of the Newark Salvage Corps. The 
Insurance Society of Newark is really 
a company organization, and intends to 
co-operate with the National Board in 
fire prevention work during the coming 
year. One of its functions is to make 
electrical inspections for Essex County. 
The firm of Ryerson & Hall announces 
that Henry Borchers, for the past ten 
years special agent for Crum & Fors- 
ter, will become its secretary. 








the grim reaper cutting down W. J. 
Mackay, William F. Rice, Henry E. 
Rees, Robert A. Boit, Col. A. F. Howarl 
and Lewis W. Crockett. E. J. Haynes 
and C. A. Janney are names also in 
the death column. 

All in all, a year big in events and 
significant of the times. 


Edson §S. Lott, president of the Unit- 
ed States Casualty, always forceful, al- 
ways illuminating, always hitting the 
nail on the head, has written these in- 
structions to claim men of the Com- 
pany: 

“Never write us a letter abovt a 
claim which you would not be willing 
te have published in every new%paper 
in the land. Never make a settlement 
with an honest claimant which will per- 
mit you to brag that you got the best 
of him; and if you want to hold your 
job don’t so brag. Your duty consists 
as much in seeing that each and every 
honest claimant gets all that is due 
him, as in seeing that he does not get 
more than is due him. You should be 
a just judge, with a natural leaning 
toward all honest claimants, and if 
you must err it should be in their favor. 
When the United States Casualty Com- 
rany cannot treat its claimants in @ 
troad and liberal spirit as distin- 
guished from a narrow and technical 
spirit, it will withdraw from business.” 





E. E. RITTENHOUSE DEAD 

E. E. Rittenhouse, assistant secre- 
tary, Equitable Life, died January 1 at 
his home in Montclair, N. J. Before 
his connection with the Equitable, Mr. 
Rittenhouse was insurance commission- 
er of Colorado. He had written much 
on insurance topics and was known to 
insurance men the country over. 
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Circles Globe For 
American Insurance 


H. P. MOORE BACK IN 





AMERICA 





Crossed Equator Four Times; E. E. 
Elser Made General Agent in 
Philippine, Islands 





Howard P. Moore, of the Home Insur- 
ance Company, has returned from the 
most interesting trip which has ever 
been taken on business by an American 
insurance man. It was an around-the- 
globe journey, Mr. Moore leaving New 
York early in November, 1918, and re- 
turning the day before Christmas, 1919. 
During his travels he was on seventeen 
different ships, not counting channel 
steamers and other sma!l beats. His 
passport contains about sixty vises. 

The object of the trip was to investi- 
gate conditions relative to the expan- 
sion of the American Forcign Insurance 
Association, 

Friendly Reception for American Com- 
panies 

Mr. Moore found conditions in nearly 
all the countries extremely favorable 
to American fire and marine insurance, 
and, in consequence, he availed himself 
of the powers conferred upon him to 
open branches in most of the countries 
Visited. 

Mr. Moore after touring the Pacific 
Coast of the United States left Van- 
couver, visited New Zealand, and, after 
covering all that was possible of Aus- 
trulia owing to the “flu” epidemic, 
reached the Philippine Islands in May, 
where he discovercd that no American 
fire insurance company was operating. 
Conditions in Southern China were in- 
vestigated, followed by a trip through 
Japan, Korea, Manchuria, and Northern 
China, including a visit to Hankow, 
some 800 miles in the interior of the 
latter country. After calling at Saigon 
(Cochin China), and Singapore, Mr. 
Moore made a short survey of the island 


of Java, following this with a 3,500- 
mile trip through India. Egypt and 
Jerusalem were next examined, and, 


after a stormy trip across the Mediter- 
ranean, conditions in Italy were briefly 
inspected. About that time the urge to 
get home and spend Christmas was 
overwhelming and Mr. Moore started 
for the United States, stopping for a 
short time in Paris and London. Mr. 
Moore crossed the equator four times 
wud traversed countries containing 
probably 1,000 millions of people. 
Nearly a Year in Tropics 
For nearly a year Mr. Moore was in 
or near the tropics, wearing white 
clothes and cork helmet. Mr. Moore 
has been an amateur photographer for 





about twenty-five years and he brings 
home a most interesting collection of 
pictures. He took about 1,000 photo- 
graphs while abroad. 

Greatly impressed was Mr. Moore 
with the solidity of New Zealand, a 
little country far away, but nevertheless 
stretching over 1,000 miles and contain- 
ing about one million people, almost 
wholly of British birth or descent. 
New Zealand has achieved success in 
a number of her governmental experi- 
ments. The frozen meat and wool in- 
dustries are extremely valuable. When 














H. P. MOORE 


he left Wellington there were more than 
4,000,000 carcasses of lamb and mutton 
in cold storage awaiting shipment to 
the United Kingdom, America and 
other countries. 
Agency Systems 

The agency system in New Zealand, 
and, in fact, nearly all countries in the 
British Empire is the representation of 
hoth fire and marine companies by the 
large importing and exporting firms 
which operate insurance in all branches 
as side lines, but supervised in the 
larger countries by branch managers. 
Judged by standards in the United 
States, the rating methods are primi- 
tive and, in a measure, crude, but still 
cover the essential points. 

Notwithstanding the United States 
control of the Philippine Islands for 
over twenty years, the American com- 
panies were found unrepresented, and 
a demand for them was met by a num- 
ber of appointments, Nearly a dezen 
agencies of A. F. I. A. companies ave 
now operating under the supervision 
of a general agent, an American long 
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LEWIS & GENDAR, INC. 
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New Jersey Insurance Co. of Newark 
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resident in the islands, and who also 
represents the New York Life Insur 
ance Company. This is Edwin E. 
Elser. 

Due to the sudden termination of the 
war a large amount of hemp, the natu- 
ral monopoly of the Philippines, was 
rendered unsaleable, and a financial 
diificulty arose which was reflected by 
a few fires. In all other respects, the 
business of the Philippines was found 
to be increasing rapidly. There are 
great natural resources there which are 
hardly touched. Immense quantities of 
cocoanut oil are being shipped to all 
parts of the world, while sugar and 
other staples are being produced in 
quantities serving to indicate the future 
importance of these tropical possessions 
of the United States. 

Japan and China 

In Japan Mr. Moore found enormous 
activity, and extreme prosperity follow- 
ing war conditions. He said that the 
report that there were many new mil- 
lionaires in Japan, particularly in cotton 
spinning and shipbuilding, was cor- 
rect. The Japanese have organized a 
number of new companies so that there 
is hardly an important financial inter- 
est which has not insurance share hold- 
ings. i 

The cost of coolie labor has increased 
about 300 per cent. It is nevertheless 
efficient and still low enough to make 
Japanese competition something to be 
reckoned with especially in view of the 
control of shipping which is also con- 
ducted on a low cost basis. 

In spite of all surface indications and 
temporary conditions China is being 
steadily opened to trade. The late't 
activity of wealthy Chinese is the erec- 
tion of concrete cotton mills of large 
size, equipped with the latest American 
machinery and automatic sprinklers. 
The new mills will be used to supply 
cheap cotton goods necessary to clothe 
four hundred millions of people, and 
still leave plenty of trade for British 
and New England manufacturers. 

The United States continues popular 
in China, and among the many reasons 
for this are the fact that America has 
never taken a foot of China’s soil; the 
return to China of the Boxer indemnity; 
the humanitarian work being done by 
the China Medical Board (one of the 
Rockefeller activities); and the large 
number of Chinese students being edu- 
cated in America who return to China 
with glowing stories of the United 
States. 

The greatest needs of China at the 
present time are more public spirit in 
national affairs and a consortium of in- 
terested powers which would give an 
honest, impartial and efficient control of 
China’s revenues and expenditures. 

One of the most interesting countries 
visited was Java with a population of 
more than 30,000,000, just awakening to 
_the possibilities of their extremely fer- 
tile island, with its wonderful crops of 
sugar, rubber, tea and coffee, to say 
nothing of tapioca and sago. Dutch ac- 
tivities are tending aggressively into 
Sumatra, Borneo, Celebes and other de- 
pendencies of Holland. 

Modernizing Calcutta and Bombay 

Ceylon and India proved of absorbing 
interest to an American insurance man. 
The great cities of Calcutta and Bombay 
are becoming modernized rapidly. Fire- 
proof and automatic sprinklered jute 
and cotton mills were the rule rather 
than the exception. Incidentally, Mr. 
Moore saw two of the greatest things in 
the world in India—the highest moun- 
tains, the Himalayas, and the most beau- 
tiful building, the Taj Mahal. Three 
large native companies have lately been 
formed in India to cover all branches 
of insurance. 

With Egyptian cotton selling at the 
equivalent of $1 a pound in Alexandria 
that country is economically extremely 
prosperous, despite the agitation over 
independence. Cotton forms more than 
80 per cent of the value of Egyptian 
products, and constitutes the basis of 
the country’s wealth. While in Cairo 


Mr. Moore called at the Royal Exchange 
office, but there missed Everard Stokes, 
who has just been appointed U. S. Man- 
ager of the Royal Exchange. However, 
he saw him later while in London. 

Italy industrially has not gotten on 
its feet, one reason being that the army 
is not demobilized because of the Fiume 
question, France is hard at work at re- 
generation. Mr. Moore took a day off 
to visit Arras, Vimy Ridge and Lens. 

In making a resume of observations 
that came to him on this trip Mr. Moore 
said: 

“To succeed abroad Americans must 
emerge from the shell of provincialism 
which incrusts many of our citizens, 
and American interests must have the 
enthusiastic—not an indifferent—back- 
ing of our own Government. American in- 
terests abroad are in competition with 
the business interests of many coun- 
tries, directed by men of keen insight 
into world affairs, possessing knowledge 
of international relations, and who are 
extremely aggressive in their opera- 
tions. They have had years of exper- 
ience to help them progress in world’s 
markets, and everywhere they are 
helped by their own governments, I 
must confess that the American con- 
sular service does not attain the effi- 
ciency characteristic of consular agents 
of some of the other countries, while of- 
ten advantages which Americans pos- 
sess in some Oriental countries are not 
followed up by our own Government 
Despite handicaps there is no reason 
why American insurance companies 
should not succeed in foreign markets, 
and that this is something more than a 
guess is also being demonstrated by the 
business which American companies al- 
ready are receiving from their agents 
abroad.” 





H. W. ALLEN IN CHARGE 
H. W. Allen has taken charge of the 
automobile department of the Central 
Fire Office, 80 Maiden Lane. He was 
Southern department manager for the 
American Automobile Insurance Com- 
pany, at Dallas. 





TO GIVE ANNUAL DANCE 

The annual efitertainment and dance 
of the employes of the North British & 
Mercantile will be held at the Hotel 
Pennsylvania, on January 27. Last 
year’s dance was such a success that 
the committee is planning for a large 
cruwd,. It will be informal. 
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GEORGIA HOME INSURANCE CO. OF COLUMBUS, GA, 
UNITED AMERICAN INSURANCE GO, OF PITTSBURGH, PA, 


PERCY B. DUTTON, Manager, ROCHESTER 











National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 
LIABILITIES 


ne iy Et MUU, . cceccoduubnnsboicesenesdaswhsensasccsencns $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

serve, Legal Standard ...... MP kicccnectaCenebueseseensaed 
Unsettled Losses and other Claims..................cesseeseeeee 2,639,627.17 
Net Surplus over Capital and Liabilities ..............seee0» - 4,518,138.12 


Total Assets January 1, 1919.................$21,256,791.85 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President S.T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 














Caledonian Insurance Co. of Scotland 


FOUNDED 1605 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U.S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 

















Binders Effected on Risks Anywhere in the U. S. & Canada 
Phone John 4613 


BERNHARD JNSURANCE AGENCY 


43 Cedar St., 
New York City 


Scottish Union & National 
Atlas Assurance Co. 


1 Montgomery St., 
Jersey City, N. J. 


Fireman’s Fund 
Home Fire & Marine 


Rhode Island Insurance Co. 
Nationale of Paris 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


























THE preteen 40 CLINTON STREET | Pll | 80 MAIDEN ou ANE 
Phone Market 6536 Phone John 4560 
PrHIiLA BDELPARI A 
ADEQUATE ae CLARENCE A. KROUSE & CO SATISFACTION 
FACILITIES LOCAL AND GENERAL AGENTS SERVICE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA FF. | 4 NEW JERSEY 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











Lines Bound Throughout United States, Canada, Cuba and Mexico 


EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Home Office: 68 William Street 


{ 






































January 2, 1920 


THE EASTERN 


UNDERWRITER 





a 
Ww 





Fire Claim Filed 
On a Glass Loss 


BIG TANK SPRANG A _ LEAK 





Fire Department Poured Water on 
Molten Glass for Several Days; 
in Adjusters’ Hands 





A chain of peculiar circumstances 
makes the following loss present some 
new complications for adjusters. A glass 
tank with a capacity of 160 tons, in a 
large factory in Western Pennsylvania, 
sprang a leak, and the molten glass 
flowed over the cement floor. It flowed 
to within two feet of the woodwork and 
scorched it a little. The fire depart- 


ment was called, and for several days 
poured water on the molten glass. This 
water caused the floor under the tank 
to rot and disintegrate, with the result 
that the tank tipped to one side. It cost 
from. $8,000 to $10,000 to repair the tank 
and put it on au even keel. The ques 
\tion is whether or not this was a fire 
loss. 

One of the best-known adjusters in 
the business says that in his opinion 
it was not and gives the following rea- 
sons: 

“In the first piace glass is not com- 
bustible, and, therefore, no fire could 
have occurred. Glass is fusible, but the 
courts have decided that heat is not fire, 
and the result of heat is not necessarily 
fire damage. For example, suppose a li- 
brary is decorated with valuable tapes- 
tries and pictures, and has an old- 
fashioned open stove. We will assume 
that some coals fall out, and the smoke 
damages the tapestries and pictures. 
This then would clearly be damage 
caused by fire and the company if any, 
would most certainly be liable. 

“It is reported that some of the com- 
panies interested in this glass loss have 
ordered an investigation with a view to 
settling the loss. In this connection it 
is interesting to note just how far a 
company can go before taking action 
that constitutes an admission of liabil- 
ity. A prom.aent insurance lawyer has 
decided that the companies may order 
an appraisal, and still not have com- 
mitted themselves to an admission of 
liability.” 





COURT’S VERDICTS SET ASIDE 





Perjured Testimony Influenced Deci- 
sion Against Marine Companies 
Says Judge Allen 





Verdicts against the Hanover Fire, 
Glens Falls, Globe & Rutgers and the 
American Insurance Company, arising 
out of suits with the Products Manufac- 
turing Company for the payment of 
claims have been set aside by Judge Al- 
len of the City Court on the ground 
that the verdicts were obtained by per- 
jured testimony. The cases will be re- 
stored on the calendar for retrial at an 
early date. 

In his opinion Judge Allen says that 
the cases, which were all tried together, 
hinge on whether the sinking of the ves- 
sel carrying the goods was tthe proxi- 
mate result of negligence in the loading 
and stowing of the cargo, and that he is 
Satisfied that three witnesses swore 
falsely on that point. If they had told 
the truth the evidence would have been 
Plain that the vessel did sink because 
of negligence in stowing and the marine 
companies would not have been liable 
for the loss. However, these witnesses 
in sworn statements made soon after 
the vessel had gone down, upheld the 
contention of the defendants and de- 
clared that the sinking resulted from 
poor loading, and then during the trial, 
reversed their testimony on the stand, 
and contended the loading had been 
done properly. 

“Both positions could not be true,” 
Judge Allen writes, “and I have not the 





J. H. Vreeland 
Given Promotion 











J. H. Vreeland has been appointed 
Assistant United States Manager of the 
Scottish Union & National. This is 
another tribute to the men who have 
had their principal training in the up- 
State New York field, where Mr. Vree- 














J. H. VREELAND 


land traveled for ten years and was one 
of the most able of the special agents. 
He was actively identified with the Un- 
derwriters’ Association of New York 
State. Following so close upon the ap- 
pointment of Robert H. Williams. as 
assistant deputy manager of the Liver- 
pocl & London & Globe it speaks vol- 
umes for the value of the experience 
men get traveling in this state, with its 
contact with a live and successful corps 
cf local agents. Mr. Vreeland’s insur- 
ance experience was largely with the 
Liverpool & London & Globe, the forces 
of which company he joined when a 
very young man. About four years ago 
he went with the Scottish Union & 
National at Hartford as assistant secre- 
tary. His progress there was rapid. 





LYONS GOING TO CHICAGO 





Chief Examiner of North B-itish Central 
Department Will Leave New York 
Office on January 2 





Richard P. Lyons, chief examiner for 
the Central Department of the North 
British and affiliated companies, is to 
be transferred to the Chicago office of 
the Pennsylvania. Nine years ago Mr. 
Lyons came from the Chicago office. 
It is understood that he will assist Mr. 
Sabin, who was recently sent out from 
the New York office. 








slightest doubt that the position taken 
by these witnesses in their sworn state- 
ments was the correct one, and that 
they deliberately shifted their position 
to suit the exigencies of the plaintiff's 
case. How the jury could have believed 
them, in view of the contradiction of 
themselves by themselves, is beyond 
reasonable comprehension. These cases 
involve a substantial amount, something 
over $5,000 and I cannot justify myself 
in allowing these verdicts to receive my 
sanction.” 


tna (Fire) Insurance Company 


LUNAS TENTIAL 





Riot and Civil 





Commotion Insurance 








Ample Assets and a Century of Experience 


Losses Paid During One Hundred Years 


$175,000,000 


Tornado 


Fire 


Marine 











Automobile 





NEXT SUBURBAN LUNCH 

The next luncheon of the Suburban 
New York Field Club will be held at 
140 Fulton Street on January 5th. F. R. 
Morgaridge, of the arson bureau of the 
National Board, will talk on incendiary 
fires. He is a sleuth par excellence. 

In its bulletin announcing this speak- 
er the club informs members that Chair- 
man Reeves, of the speakers’ committee, 
is now “Papa” Reeves. It’s a boy. Then 
Mr. Reeves is given the following ad- 
vice: “Keep up the good work.” E., 
C. Ryan writes the snappy bulletins of 
the Suburban New York Field Club. 

A contract has been awarded amount- 
ing to $300,000 for additional motor ap- 
paratus for the Philadelphia Fire De- 
partment, comprising fifteen engines, six 
combination chemical and hose wagons 
and two hook and ladder trucks. 


in| 


CLIFFORD LEWIS DEAD 

Clifford Lewis, for thirty-eight years 
treasurer of the Mutual Assurance Com- 
pany for Insuring Houses Against Loss 
by Fire, died last Friday afternoon, 
after a two months’ illness, at his resi- 
dence in Philadelphia, aged seventy-six 
years. 

The Victory Insurance Company has 
been admitted to membership in the 
Fire Underwriters’ Association of Alle- 
gheny County, Pa, 


H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 
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Hire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 

















gosNPED 79, 1792 





Surplus to Policyholders, $12,922,516.93 


Automobile, Use and Occupan 
Marine, Rent, Leasehold, P: 


Insurance Company of 


NORTH AMERICA 


PHILADELPHIA 
127th ANNUAL STATEMENT DECEMBER 31, 1918 

Cash Capital .......-.-00« POTTTTTTTTTTT TTT TT ee $ 4.000.000, 
Reserve for Premiums - 12,217,808.92 
Reserve for Losses .. 4,594,236.33 
Reserve for Taxes .. + 1,030,000.00 
All Other Liabilities ° 36,851.22 

DUGTNS  escccccveccccves onese 8,922,516, 
The Oldest American pobsors 
Stock Insurance Company DOTA, cccocccceccsseccecovcevcsvecceosovenesess $30,801,413.40 


Losses —_ “_? Gugnnientic, ens ewe 

, Tornado, Sprinkler, Exp losion, and Transit, Salesman’s Floater, 
ad gy yy ( . , Builder's Risk, Tourist War Risk, Cotton Insurance, 
Post, Registered Mail 


1919 
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ATWOOD READY SOON 





New Company to Write Automobile 
Fire and Theft; Restricted Ter- 
ritory Operations 





The Atwood Fire, newly organized 
running mate to the Preferred Accident, 
will commence business on February 1. 
It has a paid-up capital of $300,000 anda 
paid surplus of the same amount. 

The Atwood will be run on the same 
conservative basis as the Preferred, 
writing only automobile fire and theft 
insurance. Its organization was pri- 
marily an accommodation to the agents. 
No business will be written in the larger 
cities or in high loss ratio territories, 
the intention being to earn profits and 


not enormous premiums. With the ex- 


ception of a few detail clerks, no addi- 
tions will be made to the staff of the 
Preferred to handle the new company. 


F. R. PAINE'S NEW POSITION 


F. R. Paine, special agent for New 
Jersey for the New Jersey and United 
British, for the past years in Connecti- 
cut and New York Suburban field, has 
resigned to enter the brokerage busi- 
ness, resignation effective February 1. 
He will be associated with William F. 
Fuerst, Inc., of New York City, in the 
capacity ef office manager. 

The Connecticut field will be handled 
for New Jersey and United British by 
Special Agent Hudden Gray, who also 
covers New York State. The Suburban 
territory will be handled from the 
Home Office. 





FORM ADJUSTING COMPANY 





George S. Yale and M. R. Decker in 
New Venture; Both Well-Known 
Loss Men 





A new adjustment and inspection 
company, Decker & Yale Adjustmeut & 
Inspection Company, has been formed 
by George &. Yale and Mr. R. Decker. 

Mr. Yale is at present with Jos. D. 
Bookstaver, general agent for the 
Travelers, as superintendent of the loss 
and ciaim department. He was for- 
merly with the Caledonian’s loss de- 
partment. Mr. Decker is superintendent 
of the Caledonian’s loss department, 
heaving heen with it for thirteen years. 
Thomas Peterson is to be subrogation 
lawyer. Decker & Yale will be prepared 
to give service on business East of 
Chicago, and have already been given 
the adjusting of the Caledonian’s auto- 
mobile business. 





EXCESS PROFITS TAX 

Some idea of the muddle over the ex- 
cess prolits tax can be gauged by the 
fact that the Treasury Department has 
not yet been able to tell some of the 
companies how the 1917 excess profits 
tax should be figured, and a committee 
has been appointed to make recommen- 
dations on the subject. 


MORE WORK FOR GOODWIN 
Secretary Ralph H. Goodwin, of the 
Eastern and the New England Automo- 
bile Underwriters’ Conferences, has 
taken over charge of the entire tenth 
floor in the New York offices of the Na- 
tional Conference at 140 Nassau Street. 
This is to relieve Manager Richards of 
some of the details he has been follow- 
ing. Miss E. S. Cooper, Mr. Richards’ 
efficient secretary, who has been with 
the Conference since it was organized, 
resigned as of December 31 but will re- 

main in the office for a short time. 


NIGHT SHIFT !S ON 
The first night meeting of automobile 
conference committee men was held in 
Hartford, Monday. It lasted from seven 
until six. 





CAPITAL AND SURPLUS INCREASED 

The Fidelity & Casualty has decided 
to increase its capital $1,000,000 and its 
surplus $1,000,000. 


CLAIM SUIT STARTED 





Action Against Scandinavian-American 
and United Firemen’s for Non-Pay- 
ment of Re-insurance 





The Insurance Company of the State 
of Pennsylvania has brought suit 
against the Scandinavian-American As- 
surance Corporation, Ltd., of Christiania 
and the United Firemen’s of Philadel- 
phia, in the New York County Supreme 
Court, for the payment of loss claims 
which it alleges is due according to the 
terms of a re-insurance contract. The 
defendants have refused payment on 
grounds that the fire causing the loss 
occurred previous to the binding of the 
insurance and therefore they are not 
liable. The case has been placed on the 
calendar for next Monday, January 5. 

On September 17 last the plaintiff ex- 
ecuted a policy for $27,500 with the FE. 
C. Baeck Corporation on wall paper 
stock in the Bush Terminal Building, 
Brooklyn, through its agents, Newman 
& McBain. Application was then made 
for re-insurance with the dofen‘ants, 
and according to the plaintiff. the for- 
me: detivered on Sep’'ember 18 binders 
showing that the contract was in effect 
on that day. A fire occurred in the 
Bush Terminal Building early in the 
morning of September 19 and later the 
p'aintiff paid to the E. C. Baeck Cor- 
poration $15,659 on ithe fire loss and $62 
on an adjustment loss. 

When the plaintiff attempted to col- 
lect the due proportion of the insurance 
covered by the defendants they claimed 
the policies were bound subsequent to 
the time of the fire and that through an 
error they were dated September 18. 
They state that they hold penciled ap- 
plications for the re-insurance showing 
that the insurance was not meant to be 
binding when the loss happened. The 
plaintiff is demanding $4,287 from the 
Scandinavian-American and $2,858 from 
the United Firemen’s. Prentice & Town- 
send are attorneys for the former and 
Rumsey & Morgan represent the de- 
fendants. 





FRENCH AGENTS’ ASSOCIATION 





Organize to Improve Conditions Under 
Which Insurance Agents Work; 
Increased Commissions 
A National Conference of Associa- 
tions of General Insurance Avents, con- 
vened by the Grenoble Association, has 
recently been held in Paris, and as a re- 
sult of their deliberations they have 
formed the Federation Nationale des 
Syndicats d'Agents Generaux d’ Assur- 
ances. The principal objects for which 
the Federation is at present working 
are the improvement of the status of in- 
surance agents, a general increase in 
the rates of commission, and a revision 
of the form of agency agreement, which 
it is stated at present reserves rights 
for the Company without conferring 

reciprocal rights upon the agent. 





T. A. RALSTON & CO. ORGANIZED 


Thomas A. (Ralston, who has resigned 
as sub-manager of the United States 
branch of the Northern Assurance, of 
London, has organized the firm of T. 
A. Ralston & Co. to conduct a general 
insurance brokerage business. The 
offices, which opened today, are situated 
at 206 Broadway. 





WORLD-WIDE BROKERAGE 

The North British & Mercantile, Com- 
monwealth, Mercantile and Pennsyl- 
vania Fire have established a world- 
wide brokerage and _ service 4epart- 
ment to enable them to bind insurance 
on acceptable risks throughout the 
world. It will be under the supervision 
of George P. Davis, manager; Charles 
Weller, Jr., assistant manager. 





The Great American is to have $10,- 
000,000 capital. 


“The Leading FIRE INSURANCE Co. of America” 


L819 


WM. B. CLARK, President 


One Hundred Years of Service 
Losses Paid over $174.000.000 
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Obviously business relations are but temporary when other than 
pleasant and satisfactory. 

Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance, But promises alone would never 
have retained their services. 

Working with the NATIONAL UNION enthusiastically---loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 

CASH CAPITAL, $1,000,000. 


SURPLUS, $959,552. ASSETS, $5,524,294. 
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PHOENIX 


Assurance Company, Ltd., of London 
(Established 1783) 
FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES. 


100 William Street, New York City Percival Beresford, Manager 
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Organizing Force 
to Write Aircraft 


FEATURES DEEMED ESSENTIAL 





Necessity for Examination and Test 
of Pilots; Classes of Fliers; 
Service 


After four months’ experience writ- 
ing aircraft the National Liberty has 
cn its books some $80,000 of premiums 
cn which the losses amount to ap- 
proximately $20,000. Payne & Rich- 
ardson, Inc., 280 Madison Avenue, New 
York, which represents the Company 
for this line, is laying much stress 
upon the necessity for accurate knowl- 
edge of the capabilities of pilots as the 
basis for acceptance of risks and mak 
ing of rates. 

C. H. Payne, himself a flier, is more 
taan ever of the opinion that to be 
successful in writing this line one 
must have an organization through 
which all pilots applying for insurance 
ou their machines may be subjected to 
a satisfactory test of their ability. Ac- 
cepting business and making rates 
merely on the statements of pilots, as 
set down in their applications for in- 
surance, is deemed next to useless. 
Mr. Payne is also connected with t: 
Interallied Aircraft Corporation, which 
manufactures and sells aircraft through- 
cut the country and is active in devel- 
oping the business through establish- 
ing airdromes and landing fields, as 
well as service stations corresponding 
to a chain of garages, where fliers can 
stop and obtain needed repairs quickly. 

Division of Work 

In conversation with Mr. Payne he 
cutlined the organization of a well 
eguipped aircraft insurance company 
or agency as composed of a flying, an 
engineering, an adjusting and a rat: 
inaking department. The men at the 
bead of these departments should all 
be fliers, besides having given speciai 
attention to the particular requirement 
of their separate branches of the wor! 

At present Payne & Richardson, Inc., 
is developing a system by which eac: 
pilot applying for insurance is given a 
test. Arrangements are being made at 
the various flying fields for this. | 
the applicant is near New York he 
would be asked to go to Mineola, where 
he would be sent up with a pilot under 
arrangement with the agency, whe 
would conduct the test and make a 
report on it. If in Boston, Chicago, St. 
Paul, Buffalo, Kansas City, or other 
point, the process would be similar. 
In other words the pilot would be 
subjected to an examination as is an 
applicant for life insurance. 

To underwrite successfully it is 
deemed necessary to possess thorough 
knowledge of the construction, design, 
building and operation of aircraft. 
Familiarity with geographical condi- 
tions in the country to be flown over 
is of equal importance. 

Pilots Classified 

Pilots are grouped in three classes; 
eirdrome to airdrome pilots; what 
might be termed good general pilots, 
and exceptionally good pilots. The air- 
drome to airdrome flier’s job is regard- 
ed as simple, whereas that of the cross: 
country man is much more hazardous, 
unless he has had the requisite ex- 
perience and knows the country he i: 
to travel. 

Effect of Time Flying 

Much stress has been laid upon the 
number of flying hours a pilot has had 
but this is not always conclusive evi- 
dence of his ability. A large number 
of recorded accidents are charged to 
the flier’s familiarity with but one class 
of machine and his unfamiliarity with 
machines in general. Many fliers be- 
came expert with high-power machines 
used abroad during the war but they 
showed lack of understanding of tie 
slower machines, particularly those in 
America; the under-power, nose-heavy 
types. 

The amount that may be saved on 
adjustments depends much upon the 





STRENGTH 


HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 





INTEGRITY SERVICE 





A BROAD UNDERWRITING SERVICE TO AGENTS 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


JAMES H. BREWSTER, Mer. 
Hartford, Conn. 








ability of the adjuster, with the assist- 
ance of an engineer, to salvage a dam- 
aged machine. To an_ otherwise 
good adjuster, not thoroughly experi- 
enced in aircraft, a loss might look 
ike a “washout’—a total. To the ex- 
perienced man much can be saved. Or 
the flier may himself underestimate his 
damage, in which event the inexperi- 
enced adjuster might take him at his 
word and turn over the machine to 
the owner in such condition that an- 
cther accident would result. 

Service figures prominently in air- 
eraft insurance adjusting. Suppose a 
flier has a number of contracts to fly 
on given dates. He meets with an ac- 
cident a few days before he is 
to fly in a town some distance away. 
To be unable to have his machine put 
in order promptly would mean the loss 
of an engagement. To give service it 
is necessary to know where parts can 
be obtained quickly and be in position 
to have them delivered and set up. At 
present it is not easy to obtain many 
parts without delay. 

A company or agency doing enough 
of this business can often dispose of 
salvaged parts to advantage and where 
the adjusters and engineers have the 
requisite knowledge, a rush job can 
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be handled to the satisfaction of the 
assured. 
Companies in Field 

According to Mr. Payne the Inter- 
allied Aircraft Corporation and the 
Bishop-Barker Company, a Canadian 
concern, brought thirty machines from 
‘Yoronto to New York without accident 
and the Interallied’s men have flown 
£0,000 miles without mishap. 

So far the following companies have 
taken up aircraft insurance: Home, 
Globe & Rutgers, National Liberty, 
Merchants, Queen, Aetna, Travelers, 
ard the office of Fred S. James & Co 
Resides, several companies are accept- 
ing re-insurance. 

As to the probable production of 
planes in 1920, Mr. Payne believes this 
may reach 4,000, among which the fol 
lowing makes will predominate: Cur 
tis, Aero, Sopwith, Wright-Martin, 
Packard, Aero Marine, Dayton-Wright, 
Gallaudet, Standard, Handley-Paige 
and Ace. 





Gne of the old New York insurance 
landmarks is soon to be replaced with 
a more modern building at the corner 
of Broadway and Liberty Street. This 
used to be the home of the Westchester 
Fire. 
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All of the leading companies have 
assets, surplus and reserves run- 
ning up into eight figures. 


Today the important things—the 
things that count—are stability 
and service; stability in business 
methods generally; stability of 
| policy in the conduct of under- 
| writing; and stability in the sense 
that the agent, the broker and the 





| THE HOME OF SERVICE 

‘| In this day of big business, figures insuring public can depend upon 
4 alone mean nothing. the company under all circum. 
y stances and conditions. 





These the Fireman’s Fund has ly 
demonstrated beyond question. 








The Fireman’s Fund has further 
adopted the title for its head office 
building The Home of Service, and | 
by doing this has assumed the F 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 














Forms Used For 
Aircraft Lines 


ENDORSEMENTS FOR EACH CASE 





Contract of National Liberty Attached 
to Standard Fire Policy; Additional 
Clauses and Permits 


Using the standard form fire insur- 
ance policy as the basis of its contracts, 
the National Liberty is writing aircraft 
lines by attaching to that form ‘the fol- 
lowing rider and such endorsements as 
may be necessary. The rider and en- 
dorsements are as follows: 


AVIATION FORM 

The insured named and described here- 
in, upon the body, machinery and equip- 
ment of the plane described herein while 
said plane is within the limits of the 
United States (exclusive of Alaska, the 
Hawaiian Islands and Porto Rico) anu 
Canada, or while over waters adjacent 
thereto and not more than three miles 
from the shore, including while in han 
gar or building, in flight, on the earth, 
on railroad car or other conveyance, on 
ferry or inland steamer or coastwise 
steamer between ports within said limits, 
for the term herein specified and to an 
ameunt not exceeding the amount of In- 
Surance herein specified, against direct 
loss or damage caused, while this policy 
is in force, by the perils specifically in- 
sured against. 

This policy is made and accepted sub- 
ject to the provisions, exclusions, con- 
ditions and warranties set forth herein 
or endorsed hereon, together with such 
other provisions, exclusions, conditions 
and warranties as may be endorsed here- 
on or added hereto, and upon acceptance 
of this policy the Insured agrees that Its 
terms embody all agreements then exist- 
ing between himself and the Company or 
any of its Agents relating to the insur- 
ance described herein, 

STIPULATIONS AND CONDITIONS—A. 
Unless otherwise provided by agreement 
in writing added hereto, this Company 
Shall not be liable for loss or damage 
occurring: 

1. While plane herein described tis 
being operated by any other pilot than 
named in warranty, as set out herein; 

2. While the plane herein described 
is being operated (including landing), 
in any form of exhibition or acrobatics, 
or any form of flying commonly de- 
scribed as upside flying, looping the 
loop, trick flying, aerial stunts, zoom- 
ing, Jumping trees and house tops, rac- 
ing or pace making, altitude tests, or 
being used in any ‘aerial instruction 
work, or experimental purposes; 

3. While being flown between one 
hour after sunset or before one hour 
before sunrise; 

4. While the plane described herein 
be used for carrying passengers for 
compensation, rented or leased; or if 
said plane be operated in violation of 
law. 

LIGHTNING CLAUSE—This policy shall 
over any direct loss or damage caused 
by Lightning (meaning thereby the com- 
monly accepted use of the term Light- 
ning, and in no case to include loss or 
lamage by cyclone, tornado or wind- 
storm), not exceeding the sum Insured, 
nor the interest of the insured in the 
rroperty, and subject in all other re- 
spects to the terms and conditions of this 
policy; provided, however, if there shall 
be any other insurance on said prop- 
erty, this Company shall be Hable only 
pro rata with such other insurance for 
iny direct loss by Lightning, whether 
such other insurance be against direct 
loss by Lightning or not 


Note Here is given list of warranties, 
Additional clauses, warranties and per- 
mits are as shown below: 


Collision Clause 

In consideration of the warranties and 
Jor stipulations contained in this policy 
ind of an additional premium of §...... . 
this policy, in addition to its former cov- 
erage, also covers subject to all its con- 
litions, loss or damage to the plane, 
and/or equipment herein described, in 
SKOOGE Of, 66006 000enesesnbe bevesnwreaeese 
Dollars (§...... ) but not exceeding the 
amount of this policy (each accident be- 
ing deemed a separate claim and said 
sum being deducted from the amount of 
each claim, when determined), by being 
in collision, during the period insured, 
with the earth or with any object either 
moving or stationary excluding, however: 


(1) All loss or damage by windstorm, 
cyclone or tornado, and; 

(2) All loss or damage to propellor(s), 
land chasis, and/or tail skid. 

Stranding and Sinking Clause 

The within described Aeroplane is 
hereby covered against all loss caused 
by stranding and sinking while said loss 
»ccurs Within the limits of territory men- 
tioned in this policy and riders attached 
thereto, 

Demonstration Clause 

Permission is hereby granted to use 
the within described Aeroplane for Dem- 
onstration purposes, but it Is further une 
derstood and agreed that the within de- 


(Continued on page 17) 
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Evening Lectures 
For Boston Men 


GOOD LECTURE COURSE GIVEN 








List of Speakers and Also of Subjects; 
Tuition Fee of $5 
Charged 


For the modest tuition fee of $5 in- 
surance clerks in Boston may attend 
the evening lectures on fire insurance 
of the Insurance Library Association 
of Boston, William B. Medlicott being 
chairman of the educational commit- 
tee, other members being Frederic R. 
Galacar and Gorham Dana. An exami- 
nation fee of $2 is included in the tui- 
tion fee. Lectures begin at 7.15 P. M. 
The lectures are given by the following 
speakers: 

William B. Medlicott, S.B., General 
Agent, Atlas Assurance Compary. 

Gorham Dana, S.B., Manager, Under- 
writers’ Bureau of New England. 

Frank A. Dewick, of the firm of De- 
wick and Flanders, ex-President of the 
Boston Board of Fire Underwriters. 

Dwight W. Sleeper, of the firm of 
ULwight W. Sleeper & Co., Inc. 

William D. Milne, S.B., Superinten- 
dent of Surveys, The Underwriters’ Bu- 
reau of New England. 

S. L. Burgher, B.S., Assistant Engi- 
neer in Charge, New England Insur 
ance Exchange. 

Milton F. Jones, Chemical Inspector. 

Ernest Kerr, Engineer and Special 
Inspector, Inspection Department, As- 
sociated Factory Mutuals. 

Daniel N. Handy, Librarian. 

The subjects are those of the Junior 
Year in the Fire Branch of The Insur- 
ance Institute, and include: 

1. Principles and History of Fire In- 
surance, 

2.. Fire Insuranve Contract: the Pol- 
icy. 

3. Building Construction. 

4. Fire Prevention and Fire Protec- 
tion: Elementary Principles. 

5. Common Fire Hazards: with in- 
troduction to Course on Hazards. 

6. Required Special Fire -Hazaré: 
the Woodworking Industries. 





WITH IMPORTERS & EXPORTERS 

James BE. McCarthy, until the first of 
this year an underwriter with J. S. 
Frelinghuysen & Company, of New 
York, has now associated himself in a 
similar capacity with the fire depart- 
ment of the Importers & Exporters. 
The following field changes have also 
been announced as taking effect on 
January 1: Howard S. Coeyman, spe- 


cial agent, with headquarters at the: 


home office of the company, will handle 
the business of Massachusetts, Rhode 
Island, and New York only, instead of 
that of all the Eastern states; and 
Lester FE. Cate, assistant manager of 
the automobile department, has been 
appointed executive special agent for 
the territory relinquished by Mr. Coey- 
man, namely New Jersey, Pennsyl- 











BROKERS ACTIVITIES 





Will Miss A. D. Vibbert 

Aubrey D. Vibbert, the insurance 
broker who fell in front of a White 
Plains express when seized with an at- 
tack of vertigo, had many friends in 
the Street. Until the time of bis 
death he Was associated with Rodgers & 
Carr, and had been with that firm for 
some years. He entered the insurance 
business after his graduation from 
Trinity, and his clubs were the Univer- 
sity, Knickerbocker and Delta Psi 
lraternity. He was forty-one years old. 

cd x we 
Dean Leaves L. & L. & G. 

Harold W. Dean has resigned his 
connection with the Liverpool & Lon- 
con & Globe to go with the Brooklyn 
oflice of the Continental. Mr. Dean has 
been in charge of endorsements for 
ihe Liverpool, having formerly been 
with Smy., Sanford & Gerard, and 
leter with A. B. See & Depew. In his 
new affiliation he will do the same kind 
of work as he is now doing with the 
IL. & L. & G. and the change will take 
place on January 12. Mr. Dean’s sunny 
disposition and pleasant personality 
have made him well known among the 
younger insurance men, who wish him 
all success in his new position. 

* x * 
Stephens & Company Changes 

A number of changes in the official 
staff of Stephens & Company follow: 

Beginning with the first of tthe year 
A. William Roamer is made office man- 
ager. A long and valuable experience 
in the business has included connections 
with Marsh & McLennan, Johnson & 
hiiggins and Huff, Dreyer & Co. Mor- 
ris Barasch will hereafter confine his 
attention to specialty lines in asso- 
ciation with Charles S. Rosensweig. He 
was in the service in France. John 
Kisler, formerly with the New York Fire 
Insurance Exchange, continues in 
cliarge of schedules and rates depart- 
ment. The placing department is in 
charge of Joseph J. Neary, formerly 


The Victory Insurance Company an- 
nounces the appointment of the follow- 
ing field executives: W. E. Chapin, At- 
lanta, Ga., manager, Southeastern de- 
partment; Trezevant & Cochran, Dallas, 
Tex., general agents, Southwestern de- 
partment; F. M. Avery, San Francisco, 
manager, Pacific Coast department; J. 
M. Thomas, Chicago, manager, Western 
department. The appointees are effi- 
ciently serving the Fire Association in 
similar capacities. Walter S. Detwiler 
& Co. have been appointed agents for 
Philadelphia and suburban territory, 
effective January 1, 1920. 








aa sania Le a 
vania, Maryland, and the District of 
Columbia. 

















MAIDEN LANE & WILLIAM ST. 


4 NEW YORK 
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Business Accepted in New York Suburban, New Jersey 
and Throughout the United States. 
TELEPHONE JOHN 3961 






REPRESENTING 


American Merchant 
Marine Ins. Co. 


City of New York 
County of Philadelphia 
Hanover of New York 
Security of New Haven 
Svea of Sweden 

Union of Paris 




















AERO INSURANCE SPECIALISTS 
Austen B. Crehore and His Brother 
Frank H. to Be Agents; Start With 
Century Representation 
Austen B. Crehore has resigned as 
aeroplane manager of the Merchants to 
be an independent agent. He has been 
appointed automobile agent for the Cen- 
tury Insurance Co. and will specialize 
in that form of insurance. Frank H. 
Crehore, his brother, will be associated 
with him, although he has not been in 

the insurance business ‘heretofore. 

It will be remembered that Austen 
Crehore was a member of the Lafayette 
Kscadrille, and later was injured in the 
New York to Toronto air race. While 
uttempting a landing at Albany, N. Y., 
his ship hit a tree, turning his plane 
completely over and injuring him. Mr. 
Crehore and his brother have space in 
the oftice of Schaefer & Schevlin at 100 
William Street. 











Established 1862 


STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 











GENERAL AGENTS WANTED 





UNITED STATES LLOYDS, Inc., 
of NEW YORE, N. Y. 


3 So. William St. 


Automobile 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
Surplus Home Office Statement...... 11,727,022 


Surplus ..... cdscdesnscuessesdvcessosccss. Qe 


APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 

Surplus ...... Crcecscccesvggosesos $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CoO. 

LTD., OF TOKIO, JAPAN 
(Marine D ent) 

Surplus United States State- 


ment $562,916 
Surplus Home Office Statement .$7,433,611 


NEW YORK 



































“AMERICA FORE” 








The 
Continental Insurance Company 


wishes all True Americans 


A Happy and Prosperous 
New Year 





Cash Capital, Ten Million Dollars 


CANADIAN DEPT.: 
W. E. Baldwin, Manager 
17 St. John Street 








THE CONTINENTAL 


INSURANCE COMPANY 


HOME OFFICE: 80 MAIDEN LANE, NEW YORK 


PACIFIC COAST DEPT.: 
Cc. E. Allan, Secretary 
Insurance Exchange Bldg. 


MONTREAL SAN FRANCISCO CHICAGO 


HENRY EVANS, President 


WESTERN DEPT.: 
J. R. Wilbur, Secretary 
332 South LaSalle St. 
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President Haynes, of 
Newark Fire, Dead 


IN POOR HEALTH FOR YEARS 


A Man Who Loved His Profession And 
People in it; Student of 
Business 








Edgar J. Haynes, for the past eight 
years president of the Newark Fire 
Insurance Company, is dead. His de- 
mise was a surprise as many of the 
Company officials did not know he 
had not been at his desk for three 
weeks, although it was general knowl- 
edge that his health in the past few 
years had not been good. The imme- 
diate cause of his demise was harden- 
ing of the arteries. Many insurance 
men will attend the funeral services 
today at his former home, East Orange. 
He will be buried tomorrow in Green- 
wood Cemetery. 

A lovable character 


in every way 


“Ted” Haynes never forgot the time 





EDGAR J. HAYNES 


when he was a special agent and his 
unfailing courtesy to his former friends 
in the field, both locals and specials, 
brought a constant stream of callers 
to his office, to all of whom he lent a 
sympathetic ear and gave valued coun- 
sel when asked. A sound thinker, a 
master of fire insurance figures, a real 
student of the business, he loved his 
profession and the people in it. Few 
men had a better understanding of the 
trend of underwriting. He took great 
rride in the progress of the Newark 
Fire and its beautiful home office 
building, built along classic lines. His 
plans for the expansion of this com- 





pauy, the foundation of which dates 
back to 1819, were ambitious, but he 
was up against an ultra conservative 
board of directors which fought inno- 
vations, although recommendations he 
made were often along the lines al- 
ready adopted by other successful and 
enterprising companies. In 1917 the 
Newark was taken over by the Royal, 
with the officers of which he was held 
in high esteem. 

Mr. Haynes had his early training 
vith the Phenix of Brooklyn, where his 
office associates later became _ well- 
known in the business. He went with 
the Springfield as a special agent in 
Northern New Jersey and Southeast- 
ern New York, and quickly made a 
reputation as one of the most efficient 
and popular special agents in the Unit- 
ed States. At one time he was pres- 
ident of the Underwriters’ Association 
of the Middle Department; at another 
president of the Supervising and Ad- 
justing Association up-State. He was 
at a later date secretary of the Na- 
tional Board, and was prominent in 
the Eastern Union. He belonged to 
several clubs and was a member of 
the board of managers of the Franklin 
Savings Institution. 





FORMS USED FOR 
AIRCRAFT LINES 


(Continued from page 15) 


scribed Aeroplane shall not be used for 
instructional purposes. 

Earth Landing Warranty 
consideration of a _ reduction of 
Tere s % having been made in the rate 
of this policy, it Is hereby agreed by the 
insured that this company shall not be 
liable for any loss or damage caused by 
the landing or alighting of the plane 
herein described upon water. 

Water Landing Warranty 
consideration of a _ reduction 
rere tt % having been made in the 
of this policy, it is hereby agreed by the 
insured that this company shall not be 
liable for any loss or damage caused by 
the landing or alighting of the plane 
herein described upon earth. 

Acrobatic Permit 

In consideration of an addition pre- 
mium of $ permission is hereby 
granted the Insured by the Company, to 
operate the plane herein described in any 
form of exhibition or acrobatic flying, ex- 
cepting however the operation of said 
plane equipped with guns, pistols or fire 
works, 


of 
rate 


Passenger Permit 
In consideration of an additional pre- 
Wt GE Bicccccccs permission is hereby 
granted to the insured by this company 
to operate the plane herein described for 
the purpose of carrying passengers for 
compensation or to rent or lease said 
plane, provided, however, that at all 
times the plane will not be piloted by 
any other than the person or persons 
named in Warranty No. 7, as set forth 
in this policy. 
Tornado 
This policy is hereby extended to cover 
the within described Aeroplane against 
all loss or damage caused by Tornado, 
Cyclone or Windstorm within the limits 
of territory mentioned in this policy and 
riders attached thereto, 





JOHN STREET SPACE TAKEN 

Russell & Ziegler, general agents for 
the Aetna, have taken the ground floor 
of 50-54 John Street, where the Klm 
Tree Inn is now. The firm expects to 
move from its present location May 1. 











WANTED 
PENNSYLVANIA 


Unusual opportunity for an aggressive 
man as fieldman to operate in Eastern Pennsylvania. 
Address, “Fieldman” 


c/o THE EASTERN UNDERWRITER 
105 William Street 
New York City 


FIELDMAN 


and ambitious young 






































Fire 


Casualty 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 
HARTFORD, CONN. 























THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 





COMMERCIAL UNION ASSURANCE CO. 


Limited 


of London 


United States Head Office 


55 John Street 





New York City 




















MUU TOUS TSU TTOS 


MUTT 


Capital: 
One Million Dollars 


1 
ft 


_ ART HUR HOYT, 


C. P. STEWART, President 


Vice-Pres. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROK: AW, Treasurer_ 





WESTERN DEPT.: Insurance Exchange 
PACIFIC COAST DEPT.: 


{o TNINMLEC EU 


140 Sansome St., 








Bldg., Chicago, Ill., 


San Francisco, 


H. H. INGALLS, Mgrs 
SEELEY and CO., Mgr 


ea NA 


New Jersey Insurance Co. 
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New York 


FIRE. 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York 












INSURANCE 
COMPANY 
LomMirTeD 


THE LEADING FIRE COMPANY 
OF THE WORLD 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man. 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. 
Metropolitan District 


95 WILLIAM STREET, NEW YORK 


Agents 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 








WESTERN 


ASSURANCE CO. 


OF TORONTO, CANADA 
Fire, Bugtoion—Eiows, Civil Commotions 
and Strikes—Marine and Tornado 
Insurance 
UNITED STATES BRANCH 
January 1, 1919 
DOOD écsvesscncvntvsswanraewiaded $4,093,580.53 
Surplus in United States........ 1,733,616.33 


Total Losses Paid in United 

States from 1874 to 1918 

SRODNEEIE sccencvancedesessied $45 098,883.86 
W. B. MEIKLE, President 
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MARINE DEPARTMENT 














Big Insurers Want | 
Uniform Policies 


ENDORSE G. A. KURZ ADDRESS 





National City Bank Gets Fifty Letters 
Following Talk Before Marine 
Insurance Club © 





The address made by George A. Kurz, 


an assistant cashier of the National City 
Bank, before the Marine Insurance Club 
in November, in which he suggested a 
revision of the wording of marine pol- 
icies and certificates so that the exact 
terms of the coverage, dates of attach- 
ment and expiration, and other facts 
might be more readily understood by 
men outside insurance circles, was later 
reprinted in “The Americas,” a monthly 
publication of the National City Bank 
circulating widely among persons en- 
gaged in foreign trade. Asked by a rep- 
resentative of The Eastern Underwriter 
as to the reception these ideas had 
among leaders in the manufactur ing 
and shipping world, as well as from in- 
surance men, William G. Marvin, in 
charge of the insurance and legal de- 
partments of the National City Bank, 
and spokesman for the bank on this 
matter, stated that they had received 
“almost unanimous approval.” 

Parts of Mr. Marvin’s reply are given 
as follows: 

“In glancing over some fifty letters 
received by the insurance department 
of the National City Kank of New York, 
commenting upon Mr. Kurz’ article, I 
find that they express an overwhelm- 
ing sentiment in favor of more under- 
standable marine insurance policies 
and certificates. For example, one 
large underwriting agency states: ‘We 
believe that all the banks making ad- 
vances on shipments should make a 
unified demand wpon the American In- 
stitute of Marine Underwriters for the 
adoption in this market of uniform car- 
go policy, and in the case of risks com- 
ing under open policies, a standard 
form of certificate should be adopted, 
and this certificate should contain on 
the back thereof the terms and condi- 
tions of the printed cargo policy, and 
on the face of the certificate overriding 
clauses in accordance with open policy 
conditions. A large rubber company 
writes: ‘It is indeed encouraging to 
see an important and established insti- 
tution, such as yourselves, discussing 
and bringing before the business world 
such a highly important question as 
abolishing the present misleading tech- 
nical marine insurance type of policy, 
and in substituting one, the phraseology 
of which is understandable to the ordi- 
nary business nan. In our estimation, 
and in the estimation of all those whom 
we know who are interested in the de- 
velopment of foreign trade, a new, clear 
and comprehensible marine policy is 
absolutely essential, and you have our 
earnest support and co-operation in any 
of your efforts tending toward its reali- 
zation.’ 

“A large Jumber exporting concern 
writes asking us for information re- 
garding their particular policy and 
states: ‘We sincerely hope that the 
year 1920 will see the birth of a com- 
prebensible marine insurance policy and 
the use of certificates which show the 
coverage on the cargo.’ Other letters 
have been received by us, requesting 


the re-printing of the article in ‘The 
Americas’; and we have received a 
great number of letters asking us for 
criticism upon those blanket marine 
policies which are in the possession of 
the inquirers. The whole trend of the 
correspondence indicates that a real 
and sincere effort to show business men 
and bankers what a certificate really 
covers by glancing at it, and an effort 
to standardize and simplify in as far as 
possible the clauses and wording of 
marine insurance policies would meet 
with a tremendously enthusiastic re- 
ception in the American industrial, fi- 
nancial and business world. 
Favors Exchange of Ideas 

“In the December 6th issue of ‘The 
Weekly Underwriter,’ S. D. McComb, 
manager, the Marine Office of America, 
of New York City, states that ‘an ex- 
change of ideas between bankers and 
underwriters will materially help the 
situation,” and he suggests that it 
might be possible to have a committee 
of underwriters and bankers agree on 
certain clauses or sets of clauses for 
different commodities under different 
conditions. 

“This suggestion, I am sure, would 
be agreeable to the banks, and it would 
be a good start in the matter for such 
a meeting to be arranged. It is, of 
course, net to be expected that there 
will be immediately evolved a standarid- 
ized marine certificate covering the 
great variety of voyages, vessels and 
commodities, but at least a siart could 
be made by standarmiizing the certificate 
forms drawn up for certain commodi- 
ties which enter largely into our import 
and export trade. Speaking for the 
National City bank of New York, I am 
sure that I can state that we will do 
all in our power, without prejudice or 
narrowness, to help both the under- 
writers and the business men of the 
community in getting together for a 
mutual meeting of minds regarding the 
problems which are now at issue in this 
discussion, and regarding other col- 
luteral matters where a mutual feeling 
and sentiment might prove to be help- 
ful. 

“The National City Bank desires to 
take no credit for the promulgation of 
these arguments in behalf of improve- 
ments in marine insurance certificates, 
because the need for simpler and 
broader marine insurance coverage has 
been evident for such a long time that 
there have been many past efforts in 
this direction. Marine insurance men 
and insurance brokers, such as J. Mec- 
Millan Hamilton, many months age 
saw the handicap that -was being im- 
posed upon business by archaic, irregu- 
lar, and ‘blind’ insurance policies and 
certificates, and much of the thought 
which has been given to this subject 
by banks and business concerns since 
then is due to their efforts in pioneer- 
ing this movement. Further progress 
depends largely upon the marine insur- 
ance underwriters themselves. 

Success from Better Service 

“The pressure upon the underwriters, 
arising from the necessity for meeting 
new and complex situations growing 
out of international trade, will be grad- 
ually lessened and relieved—and under- 
writers will be able, from now on, to 
devote greater attention to questions 
of service, and to the improvement of 
the present instruments of the trade. 
Less time will be spent by the large 
and more responsible American under- 
writers in ecmpetition for new business 
with the many ‘mushroom’ companies 
which were springing up with such pro- 
fusion during the war, and more time 
will be spent in improving the service 
to those concerns whose business they 





Automobile Insurance 


FIRE—THEFT—COLLISION—PROPERTY DAMAGE 
AGENTS and BROKERAGE ACCOUNTS SOLICITED 
SECURITY and SERVICE UNEXCELLED 


The Bankers and Shippers Insurance 
Company of New York 


OFFICERS 
J. SCOFIELD ROWE, 
vittone ae 
NTON MESEROLE, 
Vice- Reotices 
RAYMOND T. MARSHALL, 


Treasurer 
RUBERT VAN IDERSTINE, 
Secretary 





EUGENE V. R. THAYER, 
Chairman of the Board 
WILLIAM G. WILLCOX, 
President 
JAMES BARBER, 
Vice-President 
HAROLD STANLEY, 
Vice-President 
DIRECTORS 
CHELLIS A. AUSTIN, J. SCOFIELD ROWE, 
—— Mercantile Trust and Deposit President, Maritime Underwriting Ag- 
Company ency, Ine, 
EDWA D J, BARBER, WILLIAM C. LANE, 
Vice-President, Barber & Company Vice-President, Guaranty Trust Company 
JAMES BARBER, JOHN A. SPOOR 
HOWARR Berber & Company Chairman, Chicago Junction Railway 
HAROLD STANLEY, 
Vice-President, Guaranty Trust Company 


Vice- eg Te = gm Trust Company 
HARWOO 
E. V. R. THAYER 


PAUL 

Vice- cation Pan o_o Petroleum 
oswain's KEY President, Chase National Bank 

y) ELISHA WALKER, 

Director, Willcox, Peck & Hughes Director, Pan American Petroleum & 
CLINTON V. MESEROLE, Transport Company 

President, Pacific Fire Insurance Co. TSO’ 
CHARLES E. PECK, 1 ws N. 

Vice- resident, International 

es oe paler Peck & Hughes tural Chemical Company 


WILLIAM G. WILLCOX 
Vice-President, Willcox, Peck & Hughes 


Agricul- 


I. ee vr ee "Trust Company 
Treasurer, E.'I. Du Pont de Nemours OAKLEY WOOD, 


mpany Treasurer, Barber & Company 
OFFICE ADDRESS 3 South William Street, New York City 


MARITIME UNDERWRITERS AGENCY, Inc. 
GENERAL AGENTS 


1 South William Street, New York 





“Not only is the consciousness of the 
short-sightedness of a policy attempting 
to restrict American marine insurance 

“It would be a mistake for anyone to underwriters in doing an international 
draw the conclusion from the article by business, becoming more ingrained into 
Mr. Kurz in the November ‘Americas’ the minds of those who are framing 
that the marine underwriters are the laws of this country, but a sense of 
wholly to blame for the present situa- discrimination is beginning to be ac- 
tion. We must remember that Ameri- quired by the banks and business men 
can marine insurance underwriters between those companies which are 
have always suffered under handicaps financially irresponsible and _ those 
arising from restrictive state legisla- which are really attempting to do 
tion and newness in handling this in- legitimate business fairly in spite of 
surance which is so essentially inter- the _ restrictions. All of these are 
national in character. They are put at healthy signs which point the way to 
a disadvantage on account of the fact much better co-operation in the very 
that only recently have American busi- near future between those elements 
ness men done a considerablo volume who were formerly working at cross 
of business of an international charac- purposes in this field.” 
ter, and new situations are constantly 


have already acquired. For these rea- 
sons, the present discussion is a pe- 
culiarly propitious and timely one. 





bringing to light hazards which Amer- 
ican marine underwriters have had J.-S. ROWE ISSUES SECOND BEACON 
little experience in covering. There- LIGHT 


J. Scofield Rowe, president of the 
Maritime Underwriting Agency, has 
published his second letter of the series 
entitled, “Beacon Lights That Point the 
Way,” designed to help spread the 
gospel of loyalty and efficiency. [n this 
latest letter he dwells on the value of 
persons “Looking Out” with ‘the idea 
and purpose of rendering greater serv- 
ice than is absolutely required of them. 
To those who seek to do better things 
come the rewards of success, while 
those who seldom see beyond their 
sphere don’t get to the top. 


fore, standardization either in rates or 
forms has been necessarily postponed 
on account of the time consumed in 
the solution of new problems and in 
the meeting of unplacarded situations. 
It gives me pleasure to observe ‘that 
the Sub-Committee of the Merchant 
Marine and Fisheries and the United 
States Shipping Board has sent a letter 
to all Governors and State Insurance 
Commissioners, emphasizing the urgent 
necessity of freeing American marine 
insurance frem the very serious disabil- 
ities imposed by so many of the states. 





S. D. McComb, Pres. C. P. Jennings, V.-Pres. 
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Phone 53 Beaver Street Cable 
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December Casualties 
Exact Heavy Tolls 





LOSSES UNDER ALL CLAUSES 





Atlantic Storms, Floating Mines, and 
Epidemic of Theft Costly to 
Marine Companies 





The month cf December, with its 
long list of ordinary marine casualties, 
at least two heavy war risk losses, 
and an abnormal number of theft and 


pilferage, and breakage claims, cannot 
he termed the most favorable during 
the last year for marine underwriters. 
or nearly three weeks heavy rain and 
wind storms swept over the Atlantic 
driving many vessels ashore and caus- 
ing considerable damage to others 
while at sea, and the results of these 
weather disturbances are now being 
reflected in the loss departments of 
the marine companies. So severe were 
these storms that several vessels 
foundered and sank, causing loss of 
life, and even the immense trans- 
Atlantic liner, “Mauretania”, arrived 
in New York on Christmas day with 
her upper structure battered and part 
ef the bridge carried away. 

Theft and pilferage losses have in- 
creased not only in this port but in all 
parts of the world, and the risk is par- 
ticularly hazardous on cargoes to 
Greece and Turkey in Europe and t» 
some of the more distant ports of South 
America. The situation has become so 
serious in certain respects that these 
risks overshadow the ordinary marine 
hazards, and were it not for the fear 
of losing business to competing com- 
panies, some marine houses would not 
write theft and pilferage without spe- 
cial consideration as to the port of de 
tination. Even though the rates on 
these clauses are being maintained at 
a high level, the premiums received 
are not going to yield “reasonable” 
returns this year to the companies 
handling the business. according to 
general statements. The annual re- 
ports for 1919 which will be made pub- 
lic during the next few weeks, will be 
received with interest and probably 
will serve as positive arguments for 
any readjustments of the rate situa- 
tion that may be attempted. 

Following is a list of the more im- 
portant marine casualties reported 
during December: 

Steamer “Hurona”, British, en route 
from New York to Constantinople, sunk 
in Mediterranean during heavy storm. 
Total cargo loss. 


Steamer “Platea,” Greek, went 
ashore off Sable Island and was 
wrecked. 

Steamer “Zingara”, British, had 


siarboard plates damaged in collision 
off Stapleton, L. I. 

Steamer “Bassa”, British, damaged 
while aground for several days near 
Montreal, bound for England. 

Schooner “Alpena” arrived at Savan- 
tah from Montevideo with bow dam- 
aged and head gear carried away in 
ccllision with Steamer “Cabrille”. 

Steamer “Nimaa” returned to As- 
toria, Oregon, with disabled machinery. 

Steamer “Kerwood”, New York to 
Hamburg, struck floating mine off 
Dutch Coast and sunk. 

Steamer “Aranmore”, British, went 
tn rocks on St. Mary’s Island, in Gulf 
otf St. Lawrence, some damage done. 

Steamer “Crisfeld”, from Seattle to 
New York, put in at Balboa with high 
Pressure cylinder cracked. 

Steamer “Capines”, Hull to Hampton 
Roads, put in at Brest with damaged 
condenser and intermediate shaft. 

Steamer “Costigan”, New York to 
ingapore, put in at Olongapo, with 
blade of propeller broken. 

Steamer “Liberty Glo”, U. S. Ship- 
bing Board, broke in half and sunk 
after striking floating mine off Dutch 
Coast; bound for Hamburg. 

Steamer “Chipchung”, U. S. Shipping 
Board, from Antwerp for Philadelphia, 


towed into Bermuda with engines dis- 
abled. 

Steamer “Katonah”, U. S. Shipping 
Roard. St. Nazaire to Norfolk, forced 
to return to Ferrol for repairs. 

Steamer “Davidson County”, U. S. 
Shipping Board, Rotterdam to New 
York, lost her propeller 350 miles east 
of Halifax and was towed in. 

Schooner “Orlando V. Wooten”, 
American, West African ports to New 
York, laden with mahogany logs, was 
abandoned at sea. 

Steamer “Nishmaha”, U. 8S. Saipping 
Eoard, Astoria, Ohio, for New York, 
torced to return to place of departure 
in tow on account of engine trouble. 

Steamer “Osawatomie”, U. S. Ship- 
ping Board, while loading at Boston for 
Antwerp, was discovered to have a de- 
fective rudder. Cargo had to be trans- 
ferred to allow steamer to proceed to 
repair yard. 

Steamer “Astoria”, U. S. Shipping 
Poard, en route from Antwerp to New 
York, forced to put in at Horta with 
boilers damaged. 

Steamer “West Togus”, U. S. Ship- 
ping Board, sprung a leak while aiding 
tre Steamer “Davidson County”, and 
bad to make for the nearest port. 

Steamer “Cabura”’, U. S. Shipping 
Board, coming from Rotterdam to New 
York, put in at the Azores with a boil- 
er damaged and hull leaking badly. 

Steamer “War Convoy”, British, on 
trip from St. Nazaire to Louisburg, 
stripped her turbine engines for the 
third time. Later went to Portland, 
Me., for survey. 

Steamer “Escambia”, U. S. Shipping 
Goard, from Pensacola to Liverpool, 
put, in at Queenstown with boilers 
leaking. 

Steamer “Anzelo Toso”, Italian, from 
Cenoa to Philadelphia, arrived in tow 
with part of her rudder broken off. 


Steamer “Tanka”, U. S. Shipping 
Board, arrived at Bermuda leaking 
badly. 


Steamer “Brookfield”, U. S. Shipping 
Hoard, from Newport News to Fayal, 
arrived at destination in tow with 
broken rudder. 

Steamer “Asabeth”, U. S. Shipping 
Foard, Hernosand, Sweden for Balti- 
taore, put in at Gravesend, Eng., with 
defective machinery. 

Steamer “Ethis”, British, went ashore 
* Martins Point, N. F. and was a total 
O8S. 

Steamer “Messina”, British, from St. 
John to Antwerp, was abandoned at 
sea in a sinking condition. 

Steamer “Hartmore”, British, from 
Liverpool for U. S. port, returned to 
tlace of departure with defective ma- 
chinery. 

Schooner “Misty Star”, British, went 
aground and became full of water, do- 
ing much damage to cargo. 

Steamer “Sewickly”, U. S. Shipping 
Board, from Norfolk to Falmouth, re 
turned to Norfolk with boilers leaking. 

Steamer “Cranley”, British, from 
Menchester for Botwood, arrived at St. 
Johns, N. F. with steering gear badly 
damaged. 

Steamer “Edmund Donald”, British 
arrived at St. Johns, N. F. with ma- 
chinery damaged slightly. 

Steamer “Manxman”, British, foun- 
dered in mid-ocean, while enroute from 
Portland, Me. to a European port. Sev- 
cral lives were lost and cargo of wheat 
was a total loss. 


Steamer “Lake Fiscus”, U. 8. Ship- 
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ping Board, from Salonica for a U. S. 
port was towed into Bermuda, after 
having lost her propeller. 


Steamer “Mojave”, U. S. Shipping 
joard, from Mobile to Tyne, went 
aground at Whitby, England, and dam- 
aged bottom. 


Steamer “Egremont”, American, re- 
turned to Seattle with engine trouble 
after one day out from that port. 


Steamer “Oshkosh”, U. S. Shipping 
Board, from New York for Rio Janeiro, 
put in at St. Thomas with one blade 
of propeller missing. 


Steamer “Cabegon”, U. S. Shipping 
Board, also New York to Rio, arrived 
at St. Thomas with boiler leaking and 
one blade of prepeller missing. 

Steamer “Alloway”, U. S. Shipping 
Voard, from Mobile to Buenos Ayres, 
seriously damgged rudder quadrant in 
collision with the dolphins in harbor 
of St.. Thomas. 

Steamer “John D. Rockefeller’, from 
Newport News to Lobos, went ashore 
at Tampico in a heavy sea. 

Steamer “Eastern Cross”, U. S. Ship- 
ping Board, from Norfolk to Liverpool, 
lust her rudder post at sea. 

Steamer “Manchester Hero”, British, 
twice damaged her rudder en route to 
Manchester and was out of control fo 
some time off Atlantic Coast. 

Steamer “J. A. Chanslor”, American, 
was wrecked off Cape Blanco, Ore. with 
‘oss of thirty or more lives. 

Steamer “Lake Ellesmere”, vw. 8. 
Shipping Board, arrived in Boston from 
Great Lakes with one propeller blade 
broken. 

Steamer “Cuttyhunk”, American, put 
in at Charleston, S. C with engine 


trouble. 
Steamer “Hydaspes”, British, from 
New York to Montevideo and other 


ports, arrived at Barbados with fire 
in two holds. 

Steamer “Agawam”, U. S. Shipping 
Hoard, from Hull to New Orleans, ar- 
rived at Harwich with rudder damaged 
and anchors missing. 

Steamer “Coresal’, American, from 
New York for a southern port, got out 
of control off Norfolk, and drifted help- 
lessly until assisted by S. S. “Vulcan”. 

Steamer “Indian Bridge”, U. S. Ship- 
ping Board, outbound from New York, 
collided with a steamer off Sandy Hook 
and damaged bow. 

Steamer “Lake Fanbush”, U. S. Ship- 
ping Board, from New Orleans for 
South American ports, arrived at Lima 
leaking, after having gone aground in 
the Rimac River. 

Steamer “Aledo”, U. S. Shipping 
3oard, from New York to Antwerp, 
arrived in tow with defective steering 
gear. 

Steamer “Firwood”, American, burned 
off the coast of Peru; crew rescued. 

Steamer “Cokato”, U. S. Shipping 
Board, from New Orleans, to Monte- 
video, put in at St. Thomas with de- 
fective machinery. 

Steamer “Portsmouth”, American, al- 
so arrived at St. Thomas with ma- 
chinery out of order. 

Steamer “Babboos C”, Havre for 
Baltimore, arrived at St. Michaels with 
boilers leaking. 





T. ISAKA ARRIVES IN NEW YORK 

T. Isaka, managing director of the 
Yokohama Fire & Marine, of Yokohama, 
arrived in New York on Christmas Day 
aboard the “Mauretania.” He has been 
in London for several weeks on a busi- 
ness trip and is stopping over here for 
a few days before resuming his trip 
homeward to Japan. 





LICENSED FOR MARINE 
The London & Scottish has been li- 
censed in New York State for marine 
insurance. Appleton & Cox are man- 
agers of this department; H. N. Kel- 
sey is manager for fire and inland 
marine. 


Antwerp Conference 
Upon Uniformity 





WANT NEW SYSTEM OF POLICIES 


Court Decision About Theft Elimina- 
tion Important; Also Discuss 
Brokerage Commissions 





Representatives of insurance com- 
panies in London and Paris have been 
in Antwerp conferring with Belgian 
insurance interests in relation to the 
conditions obtaining in that country. 
According to a Reuter report, E. F. 
Nicholls, underwriter of the London 
Assurance Corporation, has been urging 
the necessity of a new system of pol- 
icies to be devised in concert with the 
companies in London and Paris, eni- 
phasizing the recent decision of French 
underwriters to eliminate the theft risk 
from ordinary policies, cover for that 
risk to be given only by a separate pol- 
icy, as a desirable reform which Belgian 
underwriters might adopt. M. Bereaut- 
Villers, President of the Insurance 
Companies’ Committee of Paris, urged 
the unification of brokerage charges. 

It has been for some time recognized 
that changes in the Belgian system 
and policies were necessary, the close 
relations existing between the London 
and Antwerp markets, particularly since 
the outbreak of war, having given fresh 
emphasis to the need for greater uni- 
formity. It has now been decided that 
a committee should be appointed to con- 
sider the whole matter, particularly 
with regard to the two items above 
mentioned. 

Another matter which is to receive 
attention at the hands of the committee 
is that of brokerages. The system 
hi v»,erto in use in Antwerp has created 
some difficulty and irritation in the 
market owing to its complications. 
Brokerage in Antwerp is not based al- 
together upon the amount of the pre- 
mium as is the case in London, but 
varies according to the rate charged. 
The following is the scale now in use: 

Cargo 

Rates under %& per cent, 10 per cent 
brokerage. 

One-eighth and under th, 
per cent of amount insured. 

One-fourth and under % per cent, 
j/18th per cent of amount insured. 

One-half to 1 per cent, 1/7th per cent 
of amount insured. 

Over 1 per cent, 1/6th per cent of 
amount insured. 

Nominally the brokerage on hull in- 
surances for time is two-thirds per cent 
of the amount insured, but this rule 
has practically fallen into disuse, the 
British svstem being now in general 
use. Hull insurances for voyages aro 
subject to ithe same rules as cargo risks 
but when a round voyage is covered 
the brokerage is two-thirds of the 
amount insured. 

It will be seen from the above scale 
that the Belgian rates of brokerage are 
consiferahly higher than those deducted 
by brokers in England, and it may be 
supposed that there will be consider- 
able opposition on the part of Antwerp 
brokers before the amount of their earn- 
ings is reduced by about one-half. Brok- 
ers in London are very dissatisfied with 
the fact that although their expenses 
are vastly increased at the present time, 
they have been unable to obtain any 
advance upon the five per cent broker- 
age which is granted to them. 


1/36t1 





The Danske Lloyd, of Copenhagen, 
has appointed Svend Anderson, an in- 
surance journalist, sub-manager of the 
Company. 
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Lloyd’s New Cargo Clauses 

It is now some time since the insur- 
ance world was surprised by the news 
that Lloyd’s Underwriters’ Association 
had declined to adopt the alterations 
in the Institute cargo clauses. which 
were adopted by the companies. It is 
agreeable therefore to learr that the 
matter has once more been taken under 
consideration, end that from Jenuary 1 
next the new clauses will be adopted 
by Lloyd’s underwriters. The altera- 
tions in the clauses involved in the 
change were dealt with in these notes 
at the time they were framed. They 
consist of the addition of the “Frustra- 
tion Clause” where the “Free of Capture 
Clause” is deleted; an ulteraticn of the 
“Deviation Ciause,” and an aniendment 
of the “Warehouse to Warehouse” 
clause. 

The “Deviation Clause” now reads as 
follows, the added words bei z in bold 
face: 

Held covered at a premium to be 


arranged in case of deviation or change 
of voyage, or other variation of the risk 
by reason of the exercise of any liberty 
granted to the shipowner or charterer 
under the contract of affreightment, or 
of any omission or error in the de- 
scription of the interest, vessel or voy- 
age. 

The new “Warehouse to Warehouse” 
clause reads: 


“The insured goods are covered sub- 
ject to the terms of this policy from 
the time of leaving the shippers’ or 
manufacturers’ warehouse during the 
omlinary course of transit until on board 
the vessel, during transhipment, if any, 
and from the vessel whilst on quays, 
wharves, or in sheds during the ordi- 
nary course of transit until safely de- 
posited in consignees or other ware- 
house at destination named ip policy.” 

This latter clause is more favorable 


to the assured than the one it super- 
sedes. 
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THE RISKS OF COMMERCE 
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CASUALTY AND SURETY NEWS 








Keep Fighting 
Forces Active 
NEW YORK STATE MEN ARE BUSY 








Turn-out for Buffalo Meeting Showed 
Growing Interest in Insurance 
Legislation 





Buffalo insurance men did pretty 
well to gather in 250 of their number 
for the recent dinner meeting of the 
Buffalo Association and the Erie County 
Division of the Federation. John L. 
Tiernon, Jr.. presided. In his remarks 
he expressed the optimism he feels for 
the future of co-operative effort. Most 
of those present were fire insurance 
men, who also write casualty lines and 
proposed state insurance projects occu- 
pied most of the discussion. 

Frank M. Chandler, of Troy, urged 
more thorough organization as the best 
means by which to combat obstructive 
legislation. As one means toward ef- 
fecting a better understanding between 
the public and all insurance men, he 
urged agents and brokers to do their 
utmost for their clients, seeing to it 
that they are given every protection to 
which their policies entitle them. 

Conditions in Ohio 

G. W. Wilson, president of the Na- 
tional Association of Casualty & Surety 
Agents, told of the effect upon insur- 
ance of the activities of the Ohio State 
Fund. He said that while business is 
not entirely dead in Ohio, the insurance 
men are having a hard fight of it to keep 
their heads above water. He declared 
that the state officials of Ohio have not 
been entirely disinterested in their ef- 
fort to foist state insurance upon the 
people and that the state insurance 
scheme was formulated simply so that 
a large number of state jobs could be 
created. He called to mind that while 
everything else has advanced in price, 
insurance has not, adding: “But who 
ever heard of a man who was satisfied 
with his insurance premium? If the 
company thinks it can afford to protect 
him for a dollar, he wants insurance for 
85 cents and if it goes down to 85 cents 
he wants it for 75.” 

Doesn’t Like Methods 

Mr. Wilson expressed the opinion 
that the insurance man’s psychology of 
approach to a prospective client is all 
wrong; that it is one of gloom. When 
aman gets to his office in the morning 
a fire insurance man alarms him with 
the possibility of his place burning; the 
life insurance man follows and paints 
for him a dismal picture of his wife and 
family following him to the tomb, while 
the accident man gives the final agoniz- 
ing touch to the scene by telling him 
that he may meet death by accident. 
The insurance man, declared Mr. Wil- 
son, should carry a message of help and 
benefit, not one of pessimism. He de- 
scribed a pessimist as a man who wears 
Suspenders and a belt at the same time. 

George A. Scott, of Waverly, national 
president of the New York Fraternal 
Congress, sailed into the proposed state 
health insurance bill, which he described 
as destructive socialistic legislation 
conceived by corrupt politicians and the 
lower and more radical elements: which 
legislation would undermine the medi- 
cal and nursing. professions and the 
hospitals. He said that 700,000 fra- 
ternal society members could be count- 
ed upon to oppose this bill. ‘Then he 
made this statement: “If workingmen 
are to be taken care of by the state 
during illness, an unemployment fund 
Would be created next and tthe first 
thing the public knows there will be 
many idle men living on the people at 
a time when industrial activity is of 
Paramount importance to increase pro- 
duction.” 


Doctor Points Out 
Brokers’ Mistakes 


PUBLIC WRONG VIEW 





GIVING 





Slipshod Methods of Writing Applica- 
tions and “Piker” Policy of 
Gauging Prospects 





Dr. Harry M. Archer, chief surgeon 
for the Aetna Companies at 100 Wil- 
liam Street, gave the brokers and ag- 
ents a talk on accident and health in- 
surance at one of the popular instruc- 
tion meetings held in that ottice. He 
showed the brokers how they can avoid 
much trouble for themselves by giving 
more attention to Jetails. There is too 
much consideration given to getting the 
application signed and a tendency to 
leave everything else to take care of it- 
self, or trusting that somebody else will 
take care of it. 

When brokers have difficulties with 
clients over claims, it is very often 
solely because when the application was 
taken the proper information was not 
conveyed to the company and to the in- 
sured. Neither the company nor the 
insured clearly understands what they 
are doing because there has been too 
much haste upon the part of the brok- 
er in getting the business closed. 

For example, an applicant will say to 
a broker: “Oh, 1 haven't time to make 
out that application now, let it go for a 
while.” ‘The broker may come back 
with: “Why, all I want is your signa- 
ture, I’ll take care of the rest.” Then, 
having procured the signature, he pro- 
ceeds to fill it in to the best of his 
knowledge and the real facts come out 
only when there is a claim. It must be 
borne in mind that the assured knows 
not the slightest thing about the com- 
pany’s requirements, the law, the con- 
tract, or anything else connected with 
the routine of the business. If the brok- 
er hasn’t had an opportunity to explain 
the contract fully the insured does not 
know what he has bought and may have 
entirely different ideas as to his protec- 
tion. A prolific source of claim disputes 
is over the duties of occupation and the 
classification given the risk. This can 
always be avoided with a little care. The 
broker should not be afraid to tell an 
applicant that what he is about to sign 
may become one of the most important 
of all his private papers, following 
death or injury. 

Not Properly Covered 


Another mistake Dr. Archer called at- 
tention to is the failure of brokers to 
follow up their old policyholders and in- 
crease their accident and health lines. 
Thousands of men will sign an applica 
tion without giving a thought to the 
amount of the indemnity. They have 
never been educated to insure their time 
on the same basis as they would their 
house or their car. This is the broker’s 
fault. What good is a $25 a week pol- 
icy to a man making $25,000 a year? 
When such a man is shown that he is to 
have a policy paying him one or two 
hundred dollars a week if disabled and 
$100,000 to his beneficiary if he is killed, 
he has more respect for his broker and 
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Sherman Punctures 
Report on Ohio Fund 


NOT SERVICE 





“CHEAP SHAM,” 





Describes as Useless Attempt to Com- 
pare Cost of Inefficient System 
With Private Insurance 





Nobody writes more instructively on 
state insurance fund operation than 
does P. Tecumseh Sherman. He has 
just rendered an opinion on the actuar- 
ial-audit of the Ohio State Insurance 
Fund, which opinion is being issued in 
pamphlet form by the Workmen’s Com- 
pensation Publicity Bureau, 80 Maiden 
Lane, New York. Mr. Sherman says 
that while Examiner Downey’s report 
shows that the Fund has been most 





for insurance as an institution. It is 
wrong for brokers to let the public view 
accident and health insurance as a piker 
proposition when it is really just as im- 
portant as any of their other business 
affairs. Besides, see what there is in it 
for the broker who will properly de- 
velop his field. 
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ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 41" & WALNUT STS. 
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efficient in collecting premiums it has 
failed to provide anything like an efli- 
cient and adequate insurance service; 
that this examination, which was de- 
voted primarily to valuation of assets 
and liabilities, revealed gross faults 
and deficiencies in claim settlements. 

The opinion shows that claims have 
been settled at a central office on the 
mail order principle, upon paper proof 
submitted by the claimant, employer 
or doctor, with practically no field ex- 
aminations. A long list of delays in 
payments are enumerated. 

It is also pointed out that in a num- 
ber of instances the Ohio Industrial 
Commission has assumed to amend the 
law to suit the State Fund's administra- 
tive inefliciencies. 

Refutes Dawson’s Statements 

Turning to the actuarial examination 
of Miles M. Dawson, Mr. Sherman 
quotes the actuary as saying: 

“The outstanding result of this most 
therough investigation of the Ohic 
State Fund is to demonstrate that it is 
and at all times has been strong and 
solvent; that it has been conducted 
with economy unprecedented * * *; 
that the State Industrial Commission 
has administered the * * * Act 
* * * with care and in a most un- 
usually beneficent manner * * *; that 
the only operative defect, viz.: tardy 
and overformal handling of claims, will 
easily be removed by simplifying the 
procedure; and that, all told, the great- 
est and most successful demonstration 
in this country of the possibilities of 
the largest benefits at the lowest cost, 
from a workmen’s compensation law, 
has been achieved * * * , as is con- 
clusively shown by the examiner’s re- 
port.” 

Mr. Sherman then proceeds: 

“T have emphasized parts of this glow- 
ing peroration to indicate where Mr. 

(Continued on page 23) 
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Don’t Forget Dentists 

When clever thieves go after loot in 
dentists’ offices they generally are suc- 
cessful and dentists should be solicited 
by all live burglary insurance men. 
Thieves made a raid on the offices of 
four dentists in Grand Rapids and stole 
gold and platinum, estimated worth 
$500. Such offices, with their stocks of 
precious metals and valuable instru- 
nents, are alluring to the thieving pro- 
fession. Every one of them ought to be 
covered under the special provision 
made for offices of doctors, dentists, 
ete., in the burglary, theft-and-larceny 
policy. 


. * * 
New Jersey Rules Made 
Relative to writing compensation 


policies, the effective date of which is 
January 1, 1920, or thereafter, tthe Rat- 
ing & liuspection Bureau says: “Ali 
1920 policies are to be written in ac- 
cordance with the new Manual. This 
meens that where the basic rate in the 
new Manual is different from the old 
rate, such policies must be written at 
the new Manual rates unless it happens 
that the Bureau has already determined 
adjusted rates upon the new basis.” 
* * @ 


New Ratings Given 

Classifications and rates have been 
given the following compensation risks 
in New Jersey: Jupiter Chemical Co., 
Inc., Elizabeth; Alcohol Products Co., 
Newark; Granton Chemical Co., New 
Brunswick; Capes Viscose, Inc., Dela- 
wanna; Interstate Chemical Co., Jersey 
City; Acme Dyestuff Co., Inc., Metuch 
en; Maywood Chemical Co., Maywood; 
Pharma Chemical Co., Bayonne; Vogert 
& Carlough Co., Paterson; Safety Car 
Heating & Lighting Co., Jersey City. 

* - . 


Point for Bond Men 
The Fidelity & Deposit points out that 
where bonds are signed for receivers in 
bankruptcy, and after adjudication, the 
same individual is also appointed trus- 
tee, agents will save themselves con- 
siderable time, trouble and annoyance 
if, when reporting application for the 
trustee’s bond they refer to the previous 
bond of the receiver, instead of, as 
many agents do, write one letter report 
ing the trustee’s bond and another letter 
with reference to the receiver’s bond. 
~ + * 
Will Have Five Floors 
The Aetna Companies have signed a 
lease for five entire floors at 100 Wil- 
liam Street, New York. 
* ~ + 
Premium $24,000 
The Maryland Casualty has a contract 
providing accident-health insurance for 
approximately two thousand employes 
of the Pfister & Vogel Leather Com- 
pany, Milwaukee. The estimated annual 
premium, payable monthly, is twenty- 
four thousand dollars. 
* * 
Writes Hotels Cautiously 
Regarding hotel business one of the 
large burglary writing companies says 
that it has written a few burglary pol- 
icies covering hotels against landlord’s 
legal liability. It has had very little 
experience in writing this line of insur- 
ance and has taken a few risks as an 
accommodation and to gain experience. 
* 7. * 


Where to Get Blanks 
The Alabaina Department is notifying 
insurance carriers and employers that 
all blanks necessary in the operation of 
the workmen’s compensation law, Ala- 








bama, are furnished by Dr. Thomas M. 


Owen, director of the Department of 
Archives and History and ex-officio 
compensation commissioner of Ala- 
bama, Montgomery; and that if re- 
quests are made to him directly it will 
save delay consequent upon having the 
request referred to him by the Insur- 
ance Department. 

* + La 

Making Fine Finish 
The Bankers Accident, Des Moines, 

reports more than a quarter of a million 
in new written business this year to 
date, and now on the last month of the 
year it is going to carry the ball over 
the half-million goal line on total pre- 
miums and some to spare. 

** * 

Intimate Knowledge Pays 
It frequently happens that through an 

agent’s knowing the finer points of the 
bond business he is able to suggest 
some decided improvement to an em- 
ployer by which he secures greater pro- 
tection under his bond and is enabled to 
institute safeguards which have proved 
valuable to other concerns similarly 
circumstanced. This observation applies 
equally to new business which could 
be created by his efforts and energy. 

* * * 


Where Profit Came From 

One of the monthly payment disability 
office managers who claims to have 
money this year says it is not owing to 
the amount of business done but rather 
to the many agents and risks that were 
carefully investigated each quarter, and, 
where found unprofitable to the com- 
pany, were promptly dropped. 

* - Lad 


For Aircraft Insurers 

It is said that Vickers, Limited, is 
planning an aircraft service between 
New York and Chicago and has been 
guaranteed 1,000,000 pounds of freight 
at $1 a pound. The machines to be 
used in the much-talked-of London-New 
York service are to carry 25 passen- 
gers and 400 tons of freight. 





NEW MANUAL EXPLAINED 





Features Embodied in Latest Revision 
of Compensation Rates in 
New Jersey 





Kor a better understanding of the re- 
vised compensation manual for New 
Jersey, Chairman Greene of the Rating 
& Inspection Bureau, offers the follow- 
ing suggestions: 

The preliminary text has been re- 
arranged somewhat. This need cause 
no confusion, as we have included a 
table of contents, pages 1 and 2, and 
more complete index than the old, 
pages 187-189. 

Some matter which had to be includ- 
ed in the basic manual because it had 
to apply to many states, and other mat- 
ter which had become obsolete as re- 
spects New Jersey have been excluded. 

Special rules covering the applica- 
tion of the new manual appear on page 
5, While several pages are devoted to 
New Jersey procedure, pages 9-14 in- 
clusive. 

New Jersey minimum premiums for 
compensation coverage appear on page 
3 (green) and supplementary classifica- 
tions appear on pages 185 and 186 
(salmon). 

Specific classifications can be quickly 
located with the aid of the key words 
or syllables appearing at the upper 
right-hand corner of each page. 
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CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 
FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 

HEA 


ulyer & Co., Resident Managers, 428 Walnut St., 


J. Ramsay Barry Co., General Agents, 10 South St., 
General Insurance Agency Co., Gen. Ags., Equitable BL, 


Capital $500,000.00—Surplus to Policyholders, $669,496.00 
O. F. Roberts, Vice-Pres. and Gen. Mgr. 
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Phila., Pa. 
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1107 Peoples Bldg., Pittsburgh Pa. 

Mgrs., Essex Bldg., Newark, N. J 
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MERGER DETAILS EXPLAINED 

Those most familiar with the affairs 
of the Chicago Bonding & Insurance 
have known for some time that the 
Company was seeking new capital, and 
failing to procure it, would be com- 
pelled to seek some other means tto off- 
set a steadily declining surplus in the 
face of greatly increased premium in- 
come. A special report issued by Al- 
fred M. Best Company, says regarding 
the so-called merger contract between 
the Chicago Bonding and the American 
Bonding & Casualty, Sioux City: “The 
contract provides that if it is invalidated 
as to the consolidation, it is to be con- 
sidered a contract of reinsurance 
whereby the American Bonding & 
Casualty acquires all the assets and 
assumes all the liabilities of the Chicago 
Bonding, in consideration of the issu- 
ance to the stockholders of the Chicago 
Bonding of stock of the American Bond- 
ing & Casualty on the basis of the 
value of the stock fixed by an apprais- 
al.” The appraisal was to have been 
completed Deceniber 31. 














BROKERS! 


KEEP POSTED 
BY READING 
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Subscription $3 a Year 








“$2,500 FOR $1” 





To-day See, Write or Phone 


J.N.S. Brewster & Company, Inc. 


42 CEDAR STREET, NEW YORE 
(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 
dent policy sold at an annual premium 
of $1 to persons who buy a Continental 
Automobile Liability policy—It’s a big 
business getter and is sold only by the 


Continental Casualty Company 


H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 

Emplovers’ Liabi 
33 BROAD STREET, phy MASS. 
AGENTS WANTED 
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CASUALTY AND SURETY POINTERS 

















Speaking of late finishers the 
Therels Federal Record offers the en- 
Always couraging thought that some 
aChance men develop into top-notch- 

ers early—others late—many 
never. There is no telling when a man 
may begin to exercise unexpected 
powers. Often it is in the thirties, 
sometimes it is in the forties, and occa- 
sionally it is long after. But there is 
always a chance—providing a man is a 
worker, and providing he still takes an 
interest in life. Don’t be too hasty in 
consigning men to oblivion. Astonish- 
ing things happen in this world—none 
more astonishing than the sudden dis- 
play that human beings make of powers 
nobody knew they possessed. The late 
Professor James of Harvard called at- 
tention to this fact in a wonderful essay 
on the hidden energies of men, which 
he said are called into play by various 
and curious promptings. We see the 
truth of it all about us. There is prob- 
ably a case of it in your own business. 
Stop, look and listen before you give 


men up—or before you give up yourself. 


*. * * 


Speaking of now being the time 
Now to do things the Massachusetts 
isthe Bonding observes: “We hear 
Time of men who have been phenom- 

enally successful in business 
and who are credited with possessing 
an instinct for looking into the future 
and shaping their plans so as te take 
advantage of events to come or con- 
ditions to develop later on. We believe 
that any special qualities or instincts 
which such men possess are made up of 
courage, energy and initiative to get 
their plans and efforts started and at 
work under conditions as they exist in 
the present. No man can look into the 
future, and no successful man will de- 
pend upon the future or wait for it to 
bring him success. The really success- 
ful man plans his operations for the 
future but works in the present. 


“The point we are getting at is— 
there is no time like the present. We 
mean it both in the figurative and in the 
literal sense. Holding back, waiting to 
see what effect this condition will have, 
how that development is going to re- 
sult, just sitting tight and doing noth- 
ing never will get us anywhere. Ac- 
lion is what counts. Make the effort-- 
do something. 


“Getting further to the point—as it 
concerns ourselves—there never was a 
time like the present! Unprecedented 
business activities, abundance of money, 
bumper crops, everybody employed at 
high wages, nothing is lacking to make 
conditions the most favorable for the 
accident and health salesman that have 
ever been experienced in the history of 


the business.” 
* * * 


To show what can be ac: 
How complished by intelligent, 
Persistence persistent, well - directed 
Won Out effort in writing a fidelity 
schedule bond, the Fidelity 
& Deposit tells the following story: 
“Several years ago our: representative, 
who was then connected with another 
company, lost to competing companics 
two good-sized schedule bonds. He did 
hot forget the loss of the business, and 
took every —— opportunity to re- 
secure it 


“In June, 1918, our representative 
Wrote to our local agents in the town 
in which these two concerns are lo- 
cated, asking what surety companies 
then had the business and the expira- 
tion dates of the schedules. He then 
Wrote to us as to the form of bond to 
be offered. Upon receipt of that infor- 
Mation he immediately wrote direct to 
the two concerns, injecting a personal 
touch into each letter, and suggesting 


that he would like very much to be 
permitted to carry the business again 
in the Company which he now repre- 
sented. Nothing came from either 
letter. From time to time he followed 
up these letters by reminders, which 
still brought no response. But he didn’t 
give up. In December, 1918, he wrote 
to the local agents suggesting to them 
to personally solicit the business of 
both companies, ‘tthe renewal dats of one 
concern being in the following month. 
Still nothing happened. From time to 
time he wrote again to the local ag- 
ents and finally in October, 1919, six- 
teen months after he started, they in- 
formed him that the time was ripe for 
taking over at least one of the sched- 
ules, that the company which had the 
business had not rendered satisfactory 
service, and asking certain questions 
as to coverage and settlement of claims, 
etc. These were satisfactorily answered, 
but without any criticism of the corm- 
peting company, and as a result we 
have again secured one of these two 
very desirable schedules, and it is be- 
lieved that the second one will be very 
shortly forthcoming.” 

The suggestion is made that agents 
run through their old files and find the 
record of some business lost, but which 
may now require only the suggestion 
that the Company would like to have 
it back, in order to again secure it. 

oa a + 
Few people really know 
All Indemnities how very many sorts 
Not Mere of sickness there are 
Small Change’ that can knock a man 
off his job for a long 
time, how many ways nature has in- 
vented of having a man’s innards go on 
a strike and stop him short. Speaking 
of large indemnities, the Maryland 
Casualty said to its field force: 

“We have just paid twenty-five hun- 
dred dollars in disability indemnities to 
two policyholders of The Maryland 
who were away from work so long that 
they must have forgotten how work 
goes. 

“A. B. Thompson, of Michigan, suf- 
fered a nervous breakdown that for 
forty-eight weeks kept him on the sick- 
list; The Maryland paid him twelve 
hundred dollars disability indemnity. 

“Samuel Adelstein, of California, 
went through an attack of intestinal 
trouble that disabled him for a full 
year; The Maryland paid him thirteen 
hundred dollars disability indemnity. 

“Sickness is as painful to the purse 
as to the person—unless that purse has 
been protected in advance by disability 
insurance. To be sure, insure—that 
man can well afford to greet the doc- 
tors with a grin who knows that when 
the bills come in he will have the tin.” 
— = J 

OHIO FUND REPORT 
(Continued from page 21) 
Dawson has drawn on his imagination 
and disregarded facts. ‘The investiga- 
tion was not ‘most thorough,’ it being 
confined principally to actuarial feat- 
ures and there being no field survey 
made at all (see p. 40). The investiga- 
tion has not demonstrated that the 
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Georgia Casualty Company 
“DIXIE AUTO POLICY ” 


The Last Word In Motor Insurance 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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OHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 
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THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


wines 55 JOHN STREET 
F. W. LAWSON 


New York 
General Manager 


Elmer A. Lord &Co. 
Liability, Accident 145 Milk St., Boston 
Burglary,Boiler and 


a Resident Managers 
Credit Insurance Established 1869 New England 


London Guarantee & Accident Co., Ltd. 
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AUTOMOBILE INSURANCE coveRAcE 


20% Reduction of Conference Rates 
Commission 17/,%—Prompt Settlement of Claims 


MOTOR CAR MUTUAL CASUALTY COMPANY 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 


10% additional reduction on Liability and Property Damage 
rates on commercial trucks driven by owner exclusively. 


No direct business written. 


BROKERS AND AGENTS’ ACCOUNTS SOLICITED 


20 Nassau Street Telephone John 5880 New York 








State Fund ‘at all times has been 
strong,’ but shows, to the contrary, that 
in 1917 it was skating over very thin 


strated that the State Fund ‘has been 
conducted with economy,’ since econo- 


price, the service rendered must be 
worth such price, whereas the inves- 
tigation indicates that the service was 
so bad as to be dear at any price. The 
investigation has not 
that the Act has been administered ‘in 
a most beneficent manner’; but on the 
contrary shows that it,has been so ad- 
ministered as to subject insured work- 


inen needlessly to serious hardships, to 
subject small employers to excessive 
penalties, and to deny to careful em- 
ployers advantages in premium rates 
to which they were fairly entitled. The 
investigation has not demonstrated 
that the ‘only operative defect, viz.: 
tardy and overformal handling of 
claims, will be easily removed by sim- 
plifying the procedure’; but has shown, 
to the contrary, that there were ser- 
ious operative defects not only in the 
Landling of claims but also in the rat 
ing system and the lack of a preven- 
tion service, and that such defects can- 
not be wholly remedied by ‘simplifying 
procedure’ but would require an _ in- 
definite increase in force. And so far 


The investigation has not demon- 


requires that, however low the 


demonstrated 
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I ERS from ‘conclusively’ showing that this 
Bl ISINESS=BI LD Ohio experiment ir political insurance 


is the most successful demonstration 





DEVELOPING of compensation insurance in this 
4 en’ © country, it shows, to the contrary, that 
: S5 Fidelity and Surety Bonds, Liability Workm it has resulted in gross maladministra- 


Compensation, Automobile, Accident, Health, tion, characterized by indifference to 


Burglary and Plate Glass INSURANCE 


the needs of the injured, indifference 
to the rights of employers and indiffer- 








APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-In Capital $1,500,000 Write For Territory 














ence to accident prevention.” 


NEW MANUAL READY 
The new manual of the Compengation 
Rating & Inspection Bureau of New 
Jersey is being distributed. 
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Largest Life Insurance Business in the World 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORE) 


HALEY FISKE, President 





Total Amount of Outstanding Insurance................... $4,429,511,816 
Larger than any other Company in the World. 
Ordinary Life Insurance paid for in 1918..................... $463,008,744 
Larger than any other Company in the World. 
Industrial Insurance paid for in 1918...................0005: $419,331,865 
Larger than any other Company in the World. 
Total Insurance placed and paid for in1918................... $882,340,609 
The largest amount ever placed in one year by any Company in the World. 
Gain in Insurance in Force in 1918..................00ccceeeee $493,329,918 | 
Larger than any other Company in the World. 
Number of Policies in Force December 31, 1918................ 19,784,261 i 
Larger than any other Company in America. | 
Gain in Number of Outstanding Policies..................... 1,521,328 
Larger than any other Company in the World. 
DD 5 (ese ceKerebbaaestcevkeus st teensdaseeenauven $775,454,698.28 
Increase in Assets during 1918..................000ceeeees $71,429,182.97 
Larger than any other Company in the World. 
Ne Co keds chaaiea ee een enna dans acaba ed $748,405,784.24 
i nk sp he ne hisstbentancawamce ie $27,048,914.04 
Number of Claims paid in 1918....................0cceeees 336,533 
Averaging one policy paid for every 26 seconds of each business day of 8 hou. ;. 
Amount paid to Policy-holders in 1918..................... $82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 
Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial 








Policy-holders. 
The Company bought War Bonds of the United States and 
EE kick wihsdnieban'e exebae Ck eke ou ame nen $100,000,000 
The Company’s employees sold War Savings Securities and 
Liberty Bonds in 1918 amounting to................... $133,000,000 
DIRECTORS ! 
Haley Fiske Frederick H. Ecker Otto T. Bannard Albert H. Wiggin 
Joseph P. Knapp Robert W. deForest Mitchell D. Follansbee Frank B. Noyes 
John Anderson William B. Thompson Emerson McMillin 
William 2. Crocker Alanson B, Houghton Joseph P. Day Arthur Williams 
Henry Ollesheimer Walter C. Humstone Otis H. Cutler Richard Bedford Bennett 
Morgan J. O’Brien Alexander P. W. Kinnan Langdon P. Marvin Festus J. Wade 
= = = SS SS ee 
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